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(‘Mahoney Queries, 
Producers Praise 
(Surplus Market 


N.J., Cal. Urge Confidence 
In State Regulation, Hopps 
Plugs For Federal Control 


WASHINGTON—The non-admitted 
market, the need of it by American 
buyers and producers and the abuses 
of it by financially weak companies, 
was analyzed at length by witnesses 
before the Senate anti-trust and mon- 
opoly subcommittee here. All witness- 
esscheduled to appear did so, including 
Stewart B. Hopps, with the exception 
of George S. Eccles of First Security 
Bank of Salt Lake City. 

The subcommittee adjourned the 
hearing till mid-June when, it has in- 
dicated, it will hear testimony by 
representatives of London Lloyd’s. 


Adjourned Till Mid-June 


The complicated career of Inter- 
fational Guaranty of Tangier, which 
wrote building and loan association 
guarantees and which no one could say 
sure was out of business or still 
Witing, was described.The long and 
involved downhill history of Inland 
Empire, whose collapse will cost cred- 
itors $2.5 million, was detailed. All the 
witnesses who expressed themselves 
m the point favored state regulation 
except Mr. Hopps, who said insurance 
is so interstate and international in 
character it is “liberally impossible for 
any one state to properly regulate this 
) industry.” 

















Hart Enters Picture 


Sen. Hart of Michigan said the sub- 
ezommittee record would be kept open 
areasonable time to permit the com- 
missioners to file a statement. 

The interstate controls attempted by 
Insurance Executives Assn., Interstate 
Underwriters Board, Western Under- 

(CONTINUED ON PAGE 17) 


Distaff Side To 
Gather At Denver 


Progress Through Togetherness will 
be the theme for the annual conven- 
jtion, June 13-16, of National Assn. of 
jInsurance Women at Denver. 

_ The keynote speaker will be William 
iM. Ellis, secretary of Aetna Casualty, 
(and the banquet speaker Thursday 
night will be Chester Lauck, the Lum 
of Lum and Abner radio fame and 
now executive assistant of Continental 
Oil Co. 

The program provides for a number 
ot diversions from the business ses- 
‘ions, including tours of the Air Force 
Academy, the Garden of the Gods and 
4 chuck wagon dinner at the Flying 
W Ranch in Colorado Springs. A 
Western fashion show will also be held. 











Merchants Mutual Bonding of Des 
Moines has been licensed in Montana. 
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New Rating Bill Offered By 
NAIE: Would Allow Filings 
To Take Effect Immediately 


SAN FRANCISCO—National Assn. 
of Independent Insurers offered a 
new, complete model rate regulatory 
law to National Assn. of Insurance 
Commissioners here Monday at the 
meeting of the subcommittee on fire 
and casualty rating laws and regula- 
tions. Featuring a provision which 
would have rate filings take effect 
immediately but requiring that they 
be accompanied by supporting data, 
the bill is NAII’s response to the sub- 
committee request for affirmative 
recommendations in the area of rate 
regulatory problems. Vestal Lemmon 
submitted the proposed bill at a 
crowded session of the subcommittee 
headed by Gerber of Illinois. There 
had been no prior notice that NAII 
had such a plan in the mill, but this 
unit of NAIC has been in the head- 
lines all year as the response of the 
states to the probing and needling of 
the O’Mahoney subcommittee of the 
U. S. Senate that is investigating state 
regulation, and any of its activities 
are heavily attended. The industry 
and the commissioners are vitally 
interested in developments and ideas 
expounded at the Gerber subcommit- 
tee meetings, and the NAII proposal 
provided a climax. 

(Elsewhere in this issue there is a 
report of the last of the hearings of 
the Gerber subcommittee, at San 
Francisco immediately preceding the 
NAIC convention.) 

Mr. Lemmon said the NAII bill 
would “provide an improved form of 
rate regulation. He cited six major 
changes from the all-industry laws 


Barry Blasts IRIC, 
Charges Homeowners 
Line In Rate War 


J. R. Barry, President Corroon & 
Reynolds group, let loose one of the 
heaviest verbal barrages in the history 
of the business at the meeting of 
National Assn. of Insurance Commis- 
sioners here. He attacked the formula 
used in making rates for the new, new 
homeowners and said he is on record 
and wanted to be on record again as 
saying that the homeowners situation 
is “a battle of the giants,” “a cartel,” 
and “a violation of federal law.” 

Speaking at the conclusion of the 
meeting of the committee on rates and 
rating organizations, Mr. Barry com- 
plimented the chairman, McConnell of 
California, for his statement before 
the O’Mahoney subcommittee of the 
Senate that rates are made-on the 
basis of statistics and that politics do 
not enter into rate making. But, said 
Mr. Barry, he is known to be against 
Inter-Regional Insurance Conference 

(CONTINUED ON PAGE 4) 





which he said are especially signifi- 
gant: 

1. Rate filings would become effec- 
tive immediately. 

2. Definitions would be established 
for “excessive and inadequate” rates. 

3. Fire and casualty rating laws 
would be combined into one. 

4. Competitors would be eliminated 
as aggrieved parties. 

5. The necessity for annual renew- 
al of deviations would be eliminated. 

6. The commissioner would be 
strengthened as an _ effective rate 
regulator because the bill provides for 
“healthy, vigorous” competition. 

NAII is recommending a new law 
rather than amendments to existing 

(CONTINUED ON PAGE 24) 


North America Wins 
Right To Independent 
Rates In Washington 


OLYMPIA—Washington supreme 
court has handed down an unanimous 
decision 9 to 0 in favor of North 
America in its long legal battle with 
the insurance commissioner to force 
acceptance of independent rates made 
by subscribers of Washington Survey- 
ing &*Rating Bureau. 

The court reversed previous deci- 
sions of Commissioner William A. Sul- 
livan and Thurston County superior 
court. The decision upheld North 
America’s argument that the Washing- 
ton insurance code separates filing 
and rating services of the bureau and 
that the code permits independent 

(CONTINUED ON PAGE 4) 








Great American Motel 
Form Approved In N. C. 


Commissioner Gold of North Caro- 
lina has approved Great American’s 
combination motel policy which is 20% 
off manual for fire and EC and for 
the liability and burglary and glass 
coverage in the package form. The 
filing becomes effective when rate 
pages and rules are filed with the 
insurance department. 

North Carolina Fire Insurance Rat- 
ing Bureau had disapproved the policy, 
and the company appealed to Mr. Gold. 
In reversing this decision, he stipu- 
lated that the bureau must make the 
policy available to its member com- 
panies. 


Fla. Adopts Anti-Coercion Rules 

The Florida department has adopted 
a new set of rules and regulations on 
anti-coercion as they were proposed 
and reported earlier this year in THE 
NATIONAL UNDERWRITER. All other 
prior rules and regulations on anti-co- 
ercion were repealed by the depart- 
ment. 


NAIC Annual Draws 
1,500; Beery Will 


Become President 


Parker Advances To V-P; 
Model F&C Rating Bill 
Of NAII Evokes Interest 


By JOHN BURRIDGE 


SAN FRANCISCO—The charms of 
San Francisco, interest in the prob- 
lems of the insurance business, curios- 
ity as to what problems might be on 
display, and the charms of San Fran- 
cisco combined to produce a record 
1,500 turnout for the annual meeting 
here of National Assn. of Insurance 
Commissioners. 

Director Joseph Gerber of Illinois, 
vice-chairman of the executive com- 
mittee, was expected to advance to 
chairman and thus go into line for the 
NAIC presidency. However, he is not 
running. He explained that his decision 
was dictated by considerations other 
than the allegation of Stewart Hopps 
that International Guaranty of Tan- 
gier was put on the list of approved 
surplus lines companies in Illinois as a 
return of a favor. 

The candidates for chairman are 
Howell of New Jersey and Hayes of 
Louisiana with the betting favoring Mr. 
Hayes. Beery of Colorado will succeed 
Hammel of Nevada as president and 
Parker of Virginia will move up to 
vice-president. Premo of Connecticut is 
secretary-treasurer. 

One of the matters of interest was 
the submission of a model fire and 
casualty rating bill by National Assn. 
of Independent Insurers. There was 
little adverse reaction, except from 
some agents. When he presented the 
NAII proposal, Vestal Lemmon, gener- 
al manager, described it as a middle of 
the road plan and it apparently has 
been accepted as such. Sponsors of the 
NAII bill evidenced an optimism over 
its chances of success that would indi- 
cate they expect support from more 
than their own membership. 

One feature of the San Francisco 
meeting was the scheduling of con- 
ferences between commissioners and 
representatives of the Department of 
Defense and the Federal Trade Com- 
mission. These additional sessions took 
place at the start of the convention and 
on Wednesday afternoon, the second 
coming at a spot reserved in the past 
few years for “publication of reports.” 
Thus the listed social activities were 
limited to a single event, the reception 
Sunday evening. But that was well 
attended. It was almost impossible to 
move, the room was so crowded. 

The theory and effects of merit rat- 
ing of auto insurance ought to be 
studied on a nationwide basis, Knowl- 
ton of New Hampshire told the sub- 
committee on safe driving, merit rat- 
ing and insure the driver plans. 

Saying merit plans have been intro- 
duced as an attempt to recapture 
risks from competition or to satisfy 

(CONTINUED ON PAGE 19) 
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Johnson Sees Bureaus Jeopardized 


And State Regulation Endangered 


NEW YORK—tThe future of rating 
bureaus is in jeopardy, H. Clay John- 





Robert Z. Alexander 


H. Clay Johnson 


son, deputy U. S. manager of Royal- 
Globe, stated in the report to the 
National Board annual meeting here, 
in his report as chairman of the com- 
mittee on laws. He said the business 
has reached such a state that even 





Hammel Reports 
On Fear Of Action, 
Progress For NAIC 


SAN FRANCISCO—In his presi- 
dential report at the annual meeting 
of National Assn. of Insurance Com- 
missioners, Paul Hammel of Nevada 
declared that “claimed weaknesses in 
state regulation, whether justified or 
not,” are being given prompt atten- 
tion and action. He offered as an ex- 
ample the appointment of a subcom- 
mittee of the A&H committee to in- 
vestigate and report here on the charge 
that exhorbitant fees are being paid 
by some concessionaires at airports 
for the right to sell trip accident in- 
surance. 

Affirmative action was taken by 
NAIC in connection with the hearings 
of the O’Mahoney subcommittee of the 
Senate that is investigating insurance. 
Briefs have been submitted in behalf 
of the association, but Mr. Hammel 
commented that the situation remains 
in a “fluid state and will not be set- 
tled for months and possibly years to 
come.” NAIC must plan for continued 
activity and additional expense, he 
observed. 


Liaison Is Shown 


Liaison with federal government 
on insurance matters is demonstrated, 
Mr. Hammel said, by the attendance 
at the San Francisco meeting of rep- 
resentatives of the Department of De- 
fense (to discuss solicitation of insur- 
ance on military reservations); Federal 
Trade Commission (to review the 
Supreme Court decision in the Trav- 
elers Health Case), and Federal Hous- 
ing Authority (to confer on the need 
for uniform minimum provisions in 
policies used in credit transactions). 

NAIC has placed in the record of 
the Senate committee on consumer 
credit its position and accomplishments 
in the credit life and credit A&H field. 
NAIC was represented at the congress 
on prepaid health insurance sponsored 
by American Medical Assn., and Mr. 
Hammel, as NAIC president, served as 
a member of the committee for the 
Ford Foundation which recommended 
that the foundation grant a fund to a 
large university for a study of “the 
impact of pension plans on older work- 
ers.” 


the future of state is in 
doubt. 

Among the pressing problems that 
need immediate attention, he declared, 
is the unequal treatment of bureau 
and non-bureau companies, which 
must end. Adequacy of rates must be 
assured, and irresponsible competition 
must be checked before it adversely 
affects the public. Whatever differ- 
ences exist as to the methods of real- 
izing these ends, “there should be no 
difference as to the necessity for 
united support in seeking them,’ he 
declared. 


regulation 


Named To Executive Committee 


The board elected to the executive 
committee Frank J. Carey, president 
of Employers’ Fire; Charles E. Dox, 
deputy U. S. manager of London & 
Lancashire; Cyril S. Hart, president of 
Boston; A. B. Jackson, president St. 
Paul F.&M.; Roland H. Lange, vice- 
president of Hartford Fire; L. W. Nigg- 
eman, executive vice-president of 
Fireman’s Fund, and Clarke Smith, 
president Royal-Globe group. 

At the annual luncheon, the new 
president, John A. North, president of 
Phoenix of Hartford, introduced those 
at the head table—Lewis A. Vincent, 
general manager; William E. New- 
comb, president of Great American, 
the new treasurer; Fred W. Koeckert, 
retired U. S. manager of Commercial 
Union and past president of National 
Board; Charles P. Jervey, vice-presi- 


dent of Travelers Indemnity, the new 
secretary; Harry W. Miller, U. S. man- 





Frank F. Dorsey 


Clarke Smith 


ager of Commercial Union-North Brit- 
ish, outgoing president; Lester S. Har- 
vey, president of New Hampshire 
group, the new vice-president; Don- 
ald M. Higgins, director of health and 
safety of Boy Scouts of America, and 
Clarke Smith, retiring treasurer of the 
board. 

The rules under which the property 
insurance business heretofore has been 
conducted in large measure have been 
changed or abandoned, Mr. Johnson 
said. Court and departmental decisions 
have so favored non-bureau operation 
as to place the future of rating bu- 
reaus in jeopardy. Subscribership does 
not bind a company to the bureau for 
a class if written as part of a multiple 
line contract at an indivisible premi- 
um. The rationale leading to this con- 

(CONTINUED ON PAGE 34) 
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At Leslie H. Cook, Inc. the pro- 
ducer finds seasoned, capable han- 
dling for important risks. Here he 
is provided with clear-cut advan- 
tages in today’s highly competi- 
tive sales atmosphere . . . resource- 


creative performance that 


justifies the confidence of the 
assured. 

Yes, at Leslie H. Cook, Inc. 
_ you will discover the strength that 
placement for your important 
clients demands. 


leslie H.Cook 


INCORPORATED 


175 WEST JACKSON BOULEVARD «CHICAGO 4+ ILLINOIS 


WABASH 2-8783 


36 PEARL STREET+ HARTFORD 3+CONNECTICUT 


CHAPEL 7-2534 


REINSURANCE, Treaty Facultative » SURPLUS LINES, All Forms» EXCESS COVERS 





June 3, 1964 
Tex. Agents Meet 
In Austin; Elect 
Jones President 


Practical Approach Stressed 
At 62nd Annual; Anderson 
Moves Up To Vice-President 


AUSTIN—Whether companies anj 
agents do well in the sixties in the 





Worley Jones 


D. L. Anderson 


field of personal insurance—and ip- 
deed in all fields— will be determined 
by their willingness to supply the 
needs and desires of the nation’s peo- 
ple for personal security, George L, 
Hampton Jr., vice-president Phoenix 
of Hartford companies, told the 62nd 
convention of Texas Assn. of Insurance 
Agents. Some 1,200 were in attend- 
ance. 

Worley Jones, Fort Worth, suc- 
ceeded Henry D. Mason, Wichita Falls, 
as president and Durward L. Ander- 
son, Houston, became vice-president. 
The three-day meeting had a practical 
look to it and featured such topics as 
“What Public School Administrators 
Expect of The Independent Insur- 
ance Agents” and “Insurance Mar- 
keting in The Sixties.” 

Speaking on this latter subject, Mr. 
Hampton told the delegates it will be 
a big job to anticipate the coming 
market and an even bigger one to 
develop sound policies and adhere 
to sound objectives. 

In the ever-changing environment of 
marketing, the business in all prob- 


(CONTINUED ON PAGE 30) 


Changes In Executive 
Staff Of Old Republic 


James H. Jarrell has been elevated 
from president to chairman of Old 
Republic of Greensburg, Pa. He con- 
tinues as chief executive officer. He is 
president of Old Republic Life of 
Chicago, which owns controlling inter- 
est of Old Republic of Greensburg. 

William R. Stover is the new presi- 
dent of Old Republic. He has been 
executive vice-president and a senior 





jane 3, 





vice-president of Old Republic Life. 
D. E. Miller, secretary-treasurer, is 
advanced to senior vice-president and 
treasurer of Old Republic. He has 
been with the company since it was | 
founded 25 years ago as Coal Operator’ | 
Casualty. 

Charles S. Wilkes, vice-president, 
becomes vice-president and treasurer. 
He was recently elected administrative 
vice-president of Old Republic Life 

J. R. Freeman, a director of Old Fe- 
public and senior vice-president of the 
life company, is now a vice-president 
of Old Republic. 

In the first quarter of 1960, Old 
Republic had a net income of $104,000, 
or 52 cents a share, compared with 4 
deficit of $29,000 or a loss of 14.5 cents 
a share in the same period last yea! 
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Leaders in 
GREAT AMERICAN’S 
Parade of Progress 
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PERSONAL ACCIDENT 
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Simplified 
BUDGET PLAN 


These are but a few of 

the many new policies and 
plans being developed at 
Great American. Others will 


*Not yet available in every state. be announced soon. 






e Look to Great American for progressive ideas... 
new and better policy forms . . . improved 
merchandising methods—all designed to 
foster agency growth and provide more income 
for producers. 


| @reat American Group 
Insurance Companies 


New Bork 


GREAT AMERICAN 


INSURANCE COMPANY 


FIRE - MARINE . AUTOMOBILE :. CASUALTY +. SURETY 








Commercial Package 
Is Put On Market 


By Great American 


Plan Filed Independently 
Provides All Risk Cover; 
Features Judgment Rating 


Great American has made an in- 
dependent filing in approximately 35 
states for its new all risk commercial 
property program. The filing has been 
approved in Pennsylvania, Alabama, 
Delaware, Georgia, South Carolina, 
and West Virginia, effective June 1. 

The program includes a storekeep- 
ers form for the small merchant, and 
a merchants form for larger risks. 
Both forms are largely judgment rated 
with respect to perils other than fire 
and extended coverage, because of the 
inadequacy of experience figures de- 
rived from the commercial property 
program presently in effect in most 
states. Knowledge gained from the 
present program, however, has been 
helpful to Great American in reach- 
ing conclusions on rate levels. 

In the new program, the rating pro- 
cedure—gaited to the individual risk— 
will make lower charges available to 
the better risk, with higher charges 
for the less desirable. 

The storekeepers form for the small 
merchant whose coverage requirements 
are restricted largely to his own pre- 
mises, provides a minimum of off- 
premises coverage and is rated ex- 
clusively on a specific location basis. 
Eligibility restrictions are necessarily 
imposed, and flexibility is not stressed. 
Five commodity classifications feature 
this form. The agent is permitted to 
rate the first three, but the company 
either rates or must be consulted on 
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the other two. Time element coverage 
is provided by a business shut down 
option. 

The more extensive merchants form 
must be rated by the company. It pro- 
vides basically the same coverage as 
the storekeepers, but offers the option 
of the business shut down feature, or 
broader time element protection 
through an earnings endorsement. The 
rating approach reflects on-premises 
exposure through the use of the same 
loading schedule as in storekeepers. 
Off-premises exposures, however, are 
rated on an indivivdual basis to reflect 
adequately the variations between 
risks. Additional rating modification 
factors are included in this form to 
measure differences in operation and 
management inherent in larger mer- 
cantile accounts. 

Great American believes that the 
present commercial property policy did 
not gain greater acceptance in the 
areas outside metropolitan centers be- 
cause it could not adequately differ- 
entiate between the large and small 
merchant, and also because it could not 
properly reflect the great difference 
in exposure, both on and off premises, 
between the metropolitan ani the sub- 
urban or rural risks. Great American’s 
purpose is to reverse this situation 
with a program that it feels has ap- 
peal to merchants wherever located. 

The company’s statistical plan is set 
up to develop meaningful statistics 
upon which to base its future course 
of action, as well as to provide statis- 
tics equivalent to those required un- 
der National Board’s plan. 


N. A. Wins Decision 
On Independent Rates 


(CONTINUED FROM PAGE 1) 
filings by bureau subscribers. 

The long awaited decision is the 
most significant in the history of 
property insurance regulation in Wash- 
ington over the past half century. 
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"NEW AND SPLENDID LOCOMOTIVES: 


MOST RAPID TRIP 


Practical effect of the ruling may be to 
reduce the Washington Surveying & 
Rating Bureau to any advisory rating 
organization. 

The North America appeal to the 
state high court was heard last Oct. 19. 
The legal skirmish commenced with 
the initial attempt of North America 
in April, 1958 to file independent fire 
rates and forms while remaining a 
bureau subscriber. 

Since the court’s decision is based 
upon statutory construction and does 
not involve the constitutional or anti- 
trust law issues, the likelihood of the 
U.S. Supreme Court considering re- 
view of the case is slight. The com- 
missioner has 30 days in which to 
request a rehearing of the case by the 
state court. 


Barry Charges Homeowners 
Line In Rate War 


(CONTINUED FROM PAGE 1) 
on the formula for homeowners rates, 
for which he cannot get detailed sup- 
porting data. 

If the commissioners ask companies 
to file a breakdown of expenses and 
the companies are showing 44% for 
expenses, but homeowners is filed at 
34% “that is confiscation without due 
process,” he declared. 

Many companies can’t live on this 
formula, Mr. Barry added. Many com- 
panies admit it’s a loss leader. The 
money has to come out of agents’ com- 
missions, so this is doing indirectly 
what can’t be done by law. The rates 
are supposed to be adequate, but they 
can’t be under this formula, he said. 

Saying he has been attending NAIC 
meetings since 1925, Mr. Barry de- 
clared he has never before heard so 
much talk of company insolvency. De- 
partment technicians can’t answer 
questions. The words rate war “are 
used promiscuously at this convention, 
and that’s what you’ve got, a rate war 
between the giants.” 
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providing continuous 
20 hours-a-day direct 
communication with 
the London Market 


Now operating from our offices 
in the following locations: 


NEW YORK e PHILADELPHIA e CHICAGO 
LONDON ¢ MONTREAL 


MARINE - AVIATION 
SURPLUS LINES + REINSURANCE 





June 3, 1969 
Discuss Merger 


Of Hanover And 
Mass. Bonding 


Hanover Acquires Block Of 
Stock; Combination Would 
Have $156 Million Assets 


Hanover and Massachusetts Bond. 
are engaged in discussions of a merger 
of the two insur- 
ers. A. Lawrence 
Peirson Jr., presi- 
dent of Massachu- 
setts Bonding, and 
James L. Dorris, 
president of Han- 


over, announced 
the negotiations 
last week after 


Hanover had ar- 
ranged to purchase 
the large block of 
Massachu- 
setts Bonding 
stock held “by certain New England 
interests.” 

It is expected that stockholders will 
be asked to vote on the merger pro- 
posal at meetings later this year. Merg- 
er would permit the two companies to 
expand their operations as well as 
achieve economies in operating pro- 
cedures in a consolidated company 
operating on a full multiple line basis 
— “presently excluding life insurance,” 
the announcement stated. 


James L. Dorris 


The proposed combination would], 


have assets as of 1959 year end of 
$156,591,736, policyholders surplus of 
$46,514,942, and premiums written of 
$80,448,567. The $41,083,692 in business 
written by Hanover in 1959 was pre- 
dominantly fire, and the $39,364,875 
written by Massachusetts Bonding was 
predominantly automobile full cover, 
liability and workmen’s compensation, 
and surety. 

H. Ladd Plumley, chairman of Wor- 
cester Mutual, said that company has 
lost its interest in the proposed affilia- 


tion with Massachusetts Bonding. He }, 


indicated that mutually satisfactory 
working arrangements could not be 


worked out. Also, he stated, the stock- |* 


holder’s suit in opposition to the pro- 
posal, which is pending in Massachu- 
setts, might extend over a long period. 

Earlier this year Worcester Mutual 
and interests said to be close to that 


company purchased a large block of J. 


Massachusetts Bonding shares. 

Mr. Plumley is chairman also of 
State Mutual Life of Worcester and 
Guarantee Mutual, a property insurer. 


——-) 





Levering Cartwright 
INSURANCE STOCKS 


Life-Fire-Casualty 


Cartwright, Valleau & Co. 


Members Midwest Stock Exchange 
Board of Trade Building 
Chicage 4, Ilineis 
WaAbash 2-2585 Teletype CG1475 


Yeu may telephone erders collect. 
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Ask Tax Ruling On 
foreign Insurer's 
business From U.S. 


The Treasury Department has been 
yked to rule on whether a foreign 
insurer writing reinsurance on U. S. 
pysiness is tax free on that business 
or owes 30%, payable by the U. S. pur- 
chaser Of such reinsurance. O. A. 
fountain disclosed the move in his 
anti- 
ust and monopoly subcommittee in 
Washington. The subcommittee is in- 
quiring into the operations of foreign 
insurers in the U. S. Mr. Fountain is 
counsel for the credit insurance divi- 
son of American National of Dallas, 
whose writings are confined to life 
and A&S. 

However, another witness, Paul L. 
Holliwell, general counsel of Amer- 
ian Bankers Life and American 
Bankers Ins. Co. of Miami, testified 
that a close study of the same subject 
had convinced him that if the foreign 
rinsurer does not do business as in- 
suer or reinsurer within the U. S., 
and if the reinsurance contract is not 
executed within the U. S., the sole 
tax which the federal government may 
levy against any premiums ceded to 
the foreign reinsurer is the 1% excise 
tax under section 4371 of the internal 
revenue code. 

Late in 1959, Mr. Fountain told the 
subcommittee, clients who control 
lage volumes of live and disability 
insurance requested his opinion on the 
legality and income tax effects of 
their organizing or acquiring the stock 
countries so that their insurance might 
be written by a domestic company and 
by it reinsured to their wholly owned 
foreign companies. The latter would 
not be admitted to or engaged in busi- 
hess within the U. S. 


Tax Advantages 


These clients pointed out, he said, 
that certain foreign countries do not 
tax the income of insurers domiciled 
there regardless of whether the in- 
come comes from insurance written 
in the domiciliary country or else- 
where, including the U. S. Also, it is 
possible to organize or acquire the 
stock of a company in these foreign 
vountries at a very nominal capital, 
and such insurers under their charters 
can write or accept reinsurance of all 
types of insurance. 

The clients, Mr. Fountain said, were 
Interested in the apparent tax free 
feature of such foreign corporations. 
Mr. Fountain said his investigations 
disclosed that a number of foreign 
countries do not tax earnings of insur- 
ffs and that some of them provide 





charters for writing reinsurance on all 
classes of business. In some of them 
there is no provision for minimum cap- 
ital and surplus. 

He then looked at section 881 of the 
1954 internal revenue code which 
Provides in substance that in the case 
of every foreign corporation not en- 
Baged in trade or business within the 
U.S. there is imposed in lieu of other 
axes a tax of 30% of the amount re- 
ceived from sources within the United 
States. Citizens who make the pay- 
Meats to foreign corporations are re- 
Nuired to withhold this tax. 

He discovered a Treasury ruling 
(LT, 1359 C. B. 1922, page 292) that 
FXempts U. S. insurance brokers un- 
kble to obtain certain types of cover- 
Ree from domestic companies and 
lacing the risks through foreign brok- 
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ers in foreign insurers, from the re- 
quirement of withholding under the 
1918 and 1921 revenue act provisions, 
which section 881 supersedes. 

He said he concluded there was 
grave doubt if this ruling would apply 
to the plan proposed by the life and 
A&S insurer clients since reinsurance 
could be easily obtained from domestic 
companies on the same terms as under 
treaties with foreign insurers. 

To get a ruling from the Treasury 
Department that would clear up this 
uncertainty, he stated, he and his as- 
sociates caused to be organized Scot- 
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tish & General of Nassau. The company 
has been chartered and Mr. Fountain 
has submitted to the Treasury a re- 
quest for a ruling on the proposed plan 
of operation. The proposed reinsurance 
treaties are attached to the request 
for a ruling. He has advised his clients 
not to organize or acquire a foreign 
insurer until the ruling is handed 
down. The applicability of section 881 
to this type of operation should be 
more clearly defined, he told the sub- 
committee. 

Mr. Holliwell said that American 
Bankers is primarily engaged in writ- 
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ing physical damage coverages on au- 
tomobiles and mobile homes with pre- 
miums of more than $9 million a year. 
The company was interested in form- 
ing a foreign reinsurer to carry some 
of the catastrophe coverages. 


Other Provisions Noted 


Other provisions of section 4371 im- 
pose an excise tax of 4% on specific 
policies of casualty insurance if issued 
in the specific name of insured, and 1% 
on specific life, annuity, and A&S con- 
tracts when a direct policy is issued to 
insured. 
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Pa. Chamber Of Commerce Makes Study 
Of Jury Awards, Auto Rates By Counties 


A study of motor vehicle accident 
jury awards and insurance rates, just 
completed by the Pennsylvania Cham- 
ber of Commerce’s insurance commit- 
tee, shows that awards are higher in 
Washington county than in 11 other 
counties in the state. However, resi- 
dents of that county must pay up to 
100% more for auto liability insurance 











than in other counties in the study. 

Kenneth B. Hatch, president of Re- 
liance, chairman of the chamber com- 
mittee, said that the high award pat- 
tern in Washington county has caused 
several insurers to stop writing auto 
BI and PDL there. 

The 12 counties studied were Beav- 


er, Berks, Cambria, Dauphin, 


Erie, 


Fayette, Lancaster, Lehigh, Northamp- 
ton, Schuylkill, Washington, and York. 
These counties range in population 
from 174,000 (Fayette) to 273,000 
(Berks) and each contains at least 
one fair-sized city. 

The study covered traffic accidents, 
injuries, deaths, trials, verdicts and 
other pertinent statistics over the six 
years 1953 to 1958 inclusive. 

If the high frequency of trials and 
the high jury awards of Washington 
county were  typical—which they 
clearly are not—the dollar volume of 
jury verdicts in the other 11 counties 
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_ county (with percentage of 12-coun- 


Juno 3, 196) 


would be quadrupled, the report Stated, 
The other counties had a tota! of 190, 
715 accidents reported. At the Wash. 
ington rate of one trial for each 6) 
accidents, the accidents in the othe 
counties would have produced 3,19 
trials, instead of the actual figure of 
one-half that number. If the average 
jury award in Washington county ($5, 
736 per trial) had been the genera] 
average, the assumed 3,126 trials 
would have resulted in total jury 
awards of $17,930,000, as against the 
actual figure of approximately $45 
million. 


Jury Awards By County 


Total traffic accident jury awards ip 
the six-year period ranged from a high 
of $1,514,209 in Washington county tp 
a low of $122,305 in Lancaster county, 
Washington, Beaver and Erie coun. 
ties—the three highest—accounted for 
more than half of the 12-county total, 
and Washington county alone ae. 
counted for 24%. The awards for each 


ty total shown in parentheses) were: 

Washington $1,514,209 (25%), Beay- 
er $865,962 (15%), Erie $725,102 
(12%), Berks $427,354 (7%), North- 
ampton $416,307 (7%), Cambria $410,- 
275 (7%), Lehigh $364,715 (6%), 
Fayette $320,131 (5%), Schuylkill 
$274,845 (5%), Dauphin $270,925 (5%), 
York $255,323 (4%), and Lancaster 
$122,305 (2%). 


Average Verdicts Listed 


The average jury verdict for the 12 
counties, covering both plaintiff and 
defense verdicts, were: Washington 
$5,736, Northampton $4,292, Schuylkill 
$3,714, York $3,273, Fayette $3,267, 
Cambria $3,231, Erie $2,866, Beaver 
$2,570, Berks $2,285, Dauphin $2,133, 
Lehigh $1,788, and Lancaster $1,456. 

The study covered a wide range of 
comparisons, including the number of 
traffic accidents, injuries and deaths 
per county, the per captia income lev- 
el, and the relative cost of auto liabil- 
ity insurance. 

The findings reveal that the coun- 
ties with highest total jury awards 
are not necessarily those with the 
worst traffic accident records. Wash- 
ington county, with highest jury 
awards, ranked eighth in number of 
accidents, sixth in injuries, and fifth 
in deaths. Beaver county, although 
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second in jury awards, ranked seventh,| = 


eighth and ninth in accidents, injuries’, 
and deaths. 4 

Erie county, third in jury awards, 
stood first in accidents and _ injuries, 
and third in deaths. 

Conversely, Lancaster county, with 
lowest total jury awards, ranked high 
in traffic accident experience, stand: 
ing third in accidents and injuries ano 
first in traffic deaths. York, the sec- 
ond lowest in jury awards, ranked fifth 








in number of accidents and fourth in 
injuries and deaths. 


Personal Income No Explanation 


Personal income, which is a facto! 
in establishing loss of earnings SUS 
tained by accident plaintiffs, also fails 
to explain the difference in Jury 
awards in the counties. Washington. 

(CONTINUED ON PAGE 21) 
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National Board 
Studies Broadening 
Of Grading Base 


National Board is conducting a ser- 

ies of special studies in connection with 
the standard 
schedule for grad- 
ing cities and 
towns, Lewis A. 
Vincent, general 
manager, an- 
nounced in New 
York last week. 
The board is ex- 
ploring the signi- 
ficance of such 
factors as the 
growth of high 
value_ shopping 
centers, s lum 
clearance projects and construction of 
super highways. It is also reexamining 
the standards of fire department man- 
power, equipment, operations and 
communications, and their effect on 
conflagration potential. 

Consideration is being given to 
broadening the grading schedule to 
inlude measurement of community 
loss potential from catastrophes other 
than conflagration, such as windstorms, 
Mr. Vincent said. New developments 
ae increasing the exposure of some 
communities to catastrophic loss not 
fully measured by the grading sched- 
ue, for example the increasing use 
of radioactive materials, transporta- 
tion of explosives through congested 
areas, and the new uses of potentially 
explosive chemicals in industry. 

Mr. Vincent stated that communities 
vary widely in their ability to mini- 
mize catastrophe loss. Some have been 
quicker than others to enact regula- 
tions and train personnel to control 
new or increased hazards. By knowing 
where and how hazardous materials 
are used or stored, and training in the 
handling of these materials, communi- 
ties can greatly reduce the chances 
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New officers of Iowa Assn. of Independent Agents at the annual meeting in 
Davenport. In front row, from left, are Ivan Anton, Des Moines, treasurer; Lee 
M. Miller, Cherokee, president, and Clark H. Caldwell, Iowa City, vice-presi- 
dent. In rear are E. Stewart Ulrich, secretary-manager; H. H. Nelson, Council 
Bluffs, state national director; Carl Obermann, Ottumwa, Earl Holtz, Ames, 
and Richard Grossman, Marshalltown, members of the executive committee; 
and R. J. Connable, Keokuk, past president. 





Bertram Advanced 
By North America 


Henry C. Bertram, assistant secre- 
tary of Indemnity of North America, 
has been named head of the burglary 
and glass department to succeed Hor- 
ace B. Montgomery, burglary secre- 
tary, retired. 

Mr. Bertram joined the company in 
1925 as a special agent. In 1929 he 
was transferred to the burglary de- 
partment where he became superin- 
tendent and then assistant secretary 
in 1953. 

Mr. Montgomery was with the com- 
pany 39 years. 





of a catastrophic loss. Similarly, com- 
munities can control the extent of pos- 
sible loss by regulating the transporta- 
tion of such materials on their streets. 

A broadened grading schedule would 
weigh and evaluate the ability of a 
community to control catastrophe 
losses in the same way that the ability 
to control spread of fire is now meas- 
ured. The fact that an increasing num- 
ber of companies are writing all lines 
of insurance, he added, exposes them 
to disastrous loss from catastrophes 
other than conflagration. 

Because of the complexity of the 
problems involved, Mr. Vincent ex- 
pects the studies to take a consider- 
able period of time to complete. 


New Road Patrol Plan 


A service to help truckers reduce 
accidents and thefts, and consequent- 
ly reduce insurance costs, has been 
organized in Illinois by Shalar Corp. 
of Elgin. 

Twenty-four trucking companies are 
using the Shalar plan, the road pa- 
trol segment of which is handled by 
Pinkerton’s detective agency. Pinkerton 
expects to be operating in 60 cars by 
the end of the year. They will check 
for violations of the truckers’ road 
rules as well as violations of highway 
regulations. 

Shalar Corp. has a coordinated loss 
prevention program which includes, 
besides road patrol, a warning and 
crime prevention service, an index for 
checking job applicants, polygraph 
testing of employes designated by the 
subscriber, and consultation service 
with Pinkerton officials on special se- 
curity problems. 


$250 Million In Cargo 
Thefts, Seide Predicts 


A record $250 million worth of goods 
will be stolen this year because of in- 
adequate protection when salesmen’s 
cars containing samples and _ trucks 
and trailers carrying merchandise are 
left unattended. Jack Seide, president 
of Babaco Alarm System, told Dela- 
ware Valley chapter of American 
Society of Insurance Management that 
this crime has reached its present 
level largely because business men are 
not applying existing deterrents. 

Practically all crimes against pro- 
perty could be prevented if goods sub- 
ject toetheft, larceny, robbery or hi- 
jacking were constantly kept under 
known safeguards. Insurance buyers, 
Mr. Seide emphasized, can lower their 
insurance costs if they make certain 
that their company’s goods are moved 
via channels that have maximum pro- 
tection. 

Theft lists contain all types of cargo 
from hats to steel, butter to furs, even 
diapers, Mr. Seide noted. Crime is 
constantly changing fronts he said. 
Only a few years ago the emphasis 
was on the big over-the-road-truck- 
trailers, involving $100,000 or more at 
a time. While that type of theft is still 
a hazard, the greater part of the vastly 
increased aggregate toll is at the local 
level, involving a few thousands at a 
time and chiefly affecting pick-up and 
delivery truck and salesmen’s cars. 
Thus, the protection, like the insur- 
ance, must be at work at all times. 


os 


Tucson Agents Elect 

Tucson Assn. of Independent Insur- 
ance Agents has elected Winston Rey- 
nolds president to succeed Frank L. 
Smith. Other officers are Arthur A. 
Nehring, vice-president; Harry R. Tal- 
mage Jr., secretary, and Rodman 
Palmer, treasurer. 


Starkweather & Shepley Names 2 

Walter W. Crowley has been made 
a vice-president and Edward A. Schell 
an assistant secretary of Starkweather 
& Shepley agency of Chicago. Mr. 
Crowley, who has been with the agen- 
cy since 1949, and Mr. Schell, who 
started in 1956, are now account ex- 
ecutives. They both started as engi- 
neers. 
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Gerber Subcommittee Winds Up Its Tour; 
California Rate Law Advocates Appear 


SAN FRANCISCO—The nationwide 
tour of the NAIC subcommittee on fire 
and casualty rating laws and regula- 
tions headed by Joseph Gerber of II- 
linois was terminated here last week 
with a two-day hearing at which the 
proponents of the California no-filing 
rating law had their say. Appearances 
were made by J. R. Blalock of Pacific 
Indemnity; Milton R. Cheverton, San 
Diego, president California Assn. of 
Insurance Agents; Porter Ellis, Dallas, 
president National Assn. of Insurance 
Agents; A. W. Gilbert, Pacific Fire 
Rating Bureau; William Braddock, 
president Mid-Century of the Farmers 
* group; J. R. Barry, president Corroon 


& Reynolds; James F. Crafts, president 
Fireman’s Fund, and Penn Jackson, 
chairman Texas board of insurance 
commissioners. 


Preferences, Suggestions 


Messrs. Blalock, Cheverton, Brad- 
dock and Crafts indicated preference 
for the California rating law, although 
Mr. Blalock and Mr. Crafts had sug- 
gestions for improvement. Mr. Ellis 
offered some advice stressing caution. 
Mr. Barry, who had made comments 
at the hearings in Chicago and New 
York, summarized his position and was 
found to be less far from the corral 
than earlier indicated. Mr. Gilbert 
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refused to rock the boat. Mr. Jackson 
told how it is done in Texas. 

After hearing testimony, reports, 
comments, suggestions, advice, critic- 
ism, ideas, and just plain mumbo- 
jumbo in Chicago, Birmingham, New 
York and San Francisco over a period 
of 11 months, Mr. Gerber is expected 
to come up with a report that will 
indicate what needs to be done to 
make the rating laws more effective. 
He could, of course, make only a prog- 
ress report at the NAIC meeting here 
which followed his final hearing by a 
day. And at the NAIC meeting he re- 
ceived the only full proposal for revi- 
sion of the rating laws, that of Na- 
tional Assn. of Independent Insurers. 

Mr. Gerber’s work in the past year 
has been NAIC’s most effective an- 
swer to the O’Mahoney subcommittee 
of the U. S. Senate. There has been a 
variety of presentations, but Mr. 
Gerber’s group has heard evevry one 
patiently to the end. Any individual 
or group having something to say 
about how insurance rating should 
be regulated has had his chance. NAIC 
has accomplished through the Gerber 
subcommittee, without fanfare or 
headline hunting, what Sen. O’Ma- 
honey has been supposed to be doing. 
And it is likely the contribution of the 
Gerber subcommittee will be the more 
effective. Sen. O’Mahoney’s contribu- 
tion is that his blasts at the business 
triggered NAIC into appointing a sub- 
committee to do this job. 

President James F. Crafts of Fire- 
man’s Fund offered a number of sug- 
gestions to the Gerber subcommittee, 
declaring that in his opinion the all- 
industry rating statute has not served 
the public interest. 


A Central Statistical Agency 


The greatest attention was given to 
the part of Mr. Crafts’ talk that dealt 
with a proposal to set up a central 
statistical agency with which every 
licensed company would be required 
to file. The statistical agency would 
furnish data to companies which 
would use them as a base to deter- 
mine their own rates, “free of regu- 
lation, except for the application of 
the basic standards in all rating 
laws.” 

“In proposing a_ single statistical 
agency, I am not advocating a net 
rate plan,” said Mr. Crafts. “Rather a 
broader, sounder base for the deter- 
mination of the pure loss factor to 
be used in rate making by all li- 
censed insurers. In developing the 
gross rate and premium, it should be 
anticipated that rating organizations 
would use average expense loadings 
for a territory or a class, with com- 
panies operating independently using 
their own expense ratios. It would be 
up to the insurance departments, 
through examination procedures, to 
determine whether excessive, inade- 
quate or discriminatory loadings were 
being used.” 


Divides Up Public 


Mr. Crafts said the all-industry 
law has failed the whole public, al- 
though he divided the public into 
three categories—stockholders of in- 
surers, employes of insurance com- 
panies and insurance organizations, 
and policyholders. 

Stockholders have not had a break 
since 1955, Mr. Crafts said, offering 
some aggregates on underwriting re- 
sults to bolster this position and ask- 
ing: “Is this the kind of record the 
sponsors of the all-industry statute 
contemplated?” 

Employes have shared the concern 
of the investor. “Being associated 

(CONTINUED ON PAGE 29) 


Insurance People 
Shocked To Hear 


Gerber Accused 


By JOHN C. BURRIDGE 

SAN FRANCISCO—Company peo. 
ple and commissioners and depart. 
ment personnel attending the Najc 
meeting here were set back on theijy/| 
heels by the release to the newspa.|| 
pers of testimony from the O’Mahoney 
subcommittee of the Senate that re 
flected on the integrity of Directoy 
Joseph Gerber of Illinois. Stewar | 
Hopps, formerly head of the Rhode 
Island, which became involved in some | 
sorry publicity, told a subcommittee}, 
of the U.S. Senate that International 
Guaranty of Tangier was put on the} 
list of approved surplus line companie 
in Illinois by Mr. Gerber as a result 
of an alleged reciprocity of favors. The 
statement and its implications wer 
given nationwide newspaper publicity, 
and coming just at the opening of the 
annual meeting of National Assn. of 
Insurance Commissioners, cast a shad- 
ow over the convention. 

In some quarters it is felt that Sen 
O’Mahoney might have had a motive 
in letting out damaging statement: 
about one of the leading state insur- 
ance commissioners. Many others in 
the business cannot understand what 
purpose is served by a gratuitous at- 
tack on a commissioner known to be 
dedicated to principl>. 

When the news of Mr. Hopps state- 
ment broke in San Francisco, the 
insurance people were shocked. This|l 
reporter did not talk to a man who is 
not in Mr. Gerber’s corner. 

When Mr. Gerber was named in-| 
surance director of Illinois, with the 
support of the brokers and _ the 
crossed fingers of the companies, he 
took over a department that had sunk 
to the lowest level. Illinois stands to- 
day as a leader in insurance regula- 
tion. Mr. Gerber overcame the han- 
dicap of starting from _ less _ than 
scratch to achieve a reputation for| 
fair dealing, honesty and _ willingness 
to devote himself to the whole cause 
of insurance—not just Illinois. He ha 
served as chairman of a number ol 
committees of NAIC, as a leader in 
the effort to enact rules for credit in-} 
surance and as head of the subcom- 
mittee to review regulation of rating 
laws. ‘ 

A criticism of insurance men 0 
Mr. Gerber is that he is volatile that 
he will blow up. But when he cools 
down he has the “right answer.” Not 
necessarily the answer that pleases é 
company the most, but the answer that 
the company and the department 
agree is fair. He has not been tough 
with the industry, but he has learned 
that he has to be tough. International | 
Guaranty, as a surplus line compa-| 
ny, came recommended as well 
better than any company on the Illi- 
nois list. After all, there were direc- 
tors of the organization living in Chi- 
cago occupying places of prominence 
in politics and business. As Mr. Ger- 
ber said, he knew more about Inte!- 
national Guaranty than any other 
company in the field, all the rest be- 
ing English. He knew some of the 
directors and he saw a bank ak’ 
ment. | 
The feeling at San Francisco is that | 
the Illinois director of insurance has 
been done dirt by Sen. O’Mahoney. 
The insurance people here who know 
Mr. Gerber do not take any stock in 
the statement of Mr. Hopps. They 
have not lost any of their faith i 
Mr. Gerber or any of their respect 
for him. 
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ONLY INA GIVES YOUR 





these complete /nternational Service facilities 


Insurance Company of North America 


INA’s world-wide organization can give your office international reach. It offers 
you special representatives and a network of offices in more than 40 countries, 
serving your customers with branches there . . . or your policyholders who travel 
abroad . . . or problems that come up with customers who export or import. As 
trade grows and the world shrinks, facilities abroad are becoming a ‘must’ of 
modern service. In this competitive day INA offers the agent with a future extra 


value in abundant measure. It’s unique and it’s yours. 


INSURANCE BY NORTH AMERICA 


Indemnity Insurance Company of North America ° Life Insurance Company of North America ° Philadelphia 
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Iowa Agents Learn 
Ot Growing Market 


Thomas E. Walton Jr., vice-president 
of North America, and T. W. Arey, 
regional superintendent at Chicago of 
Springfield-Monarch, shared an opti- 
mistic view of future sales possibilities 


for the independent agent in their 
talks at the annual convention of 
Iowa Assn. of Insurance Agents at 


Davenport. 
Mr. Walton projected the growth of 
the economy in the next 10 years and 


pointed out that there will be 45 mil- 
lion more consumers—insurance buy- 
ers—by 1970. The average family in- 
come after taxes then will be $7,500 
compared with $6,000 today. Three out 
of four families in 1970 will have an 
income of $4,000. This figure is impor- 
tant because it is the starting point 
for discretionary spending, including 
insurance. 

The predicted growth poses the 
problem of how the agent is to get his 
share, Mr. Walton observed. This will 
involve some adaptation. The size of 
the future market and the competition 


UNE 


LA Be | . 


for its dollars will demand that the 
agent devote maximum time to selling 
and servicing. He will be dealing with 
quality buyers, who are also careful 
buyers because they have been made 
thrifty through taxes. This adds up to 
price consciousness. 

The customer’s one-stop buying 
habits for all products will require the 
agent to add all lines. This means 
agency expansion which is impossible 
if expenses and detail continue to 
mount. 

With company assistance, the agent 

(CONTINUED ON PAGE 28) 





Now—more strongly than ever—U.S.F.&G. reaffirms its faith in the 
independent agent with unusual four-color page advertisements like 
this in The Saturday Evening Post, Time, Newsweek, and U.S. News. 
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Defends Bureaus Aj 
Annual SEUA Meet 


Boards and bureaus have filled 4 
definite need in the past and continye 
to do so, Walter J. Christensen, pregj- 
dent of Loyalty group, declared at the 
annual meeting of Southeastern Up. 
derwriters Assn. at Atlanta. Mr 
Christensen was reelected president. 
and Thomas E. Sims Jr., vice-presj- 
dent and manager of the southern de. 
partment of Fireman’s Fund, was re. 
named vice-president. John P. Wood. 
all is manager. 

Mr. Christensen noted that mem. 
ber stock companies of bureau and 
rating associations have contributed 
time, talent and expense for many 
years in order to determine proper 
rates based on experience and the 
cost of operation. The companies have 
invested hundreds of thousands of 
dollars in this effort. 

To say that any independent can 
use these rates without charge, 
whether in substance or by class, 
means that the stock companies, 
which made such rates possible to 
deviate from, have no voice in the 
matter, Mr. Christensen declared. 


Impact Of Changes 


Mr. Christensen noted that in the 
past year some of the major changes 
in the organizational structure of the 
business have involved SEUA. For 
example, Inter-Regional Insurance 
Conference has been substantially re- 
organized. As a result, SEUA, while 
continuing as a rating organization, 
will have the benefits of this nation- 
wide advisory service. The chairman 
of SEUA’s advisory committee has a 
standing invitation to all meetings of 
Inter-Regional’s executive committee, 
with full privileges of the floor. This 
assures a direct line of communica- 
tion. 

He believes that the long-range ef- 
fect of the Inter-Regional reorganiza- 
tion will be to strengthen local rating 
bureaus and make them better able 
to perform the primary function for 
which they were created. They will 
not only have an appropriate voice in 
arriving at recommendations for local 
application, but they also preserve 
the grass roots character of fire rate 
making by licensed rating organiza- 
tions under the respective state laws. 


Badger Mutual Assigns Two 

Robert L. Young has joined Badger 
Mutual as manager of the general cas- 
ualty department. He has over 12 





years in the business. Regional Man- 
ager Winston H. Price will head the 
new branch office at Phoenix. 





B. & R. EXCEs¢ 


CORPORATION 


EXCESS BRoKERs 





Surplus Line 

Excess Limits 

Ocean Marine 

Errors and Omissions 
Reinsurance (Facultative 
& Treaties) 


26 Court St., Brooklyn, N. Y. 
TRiangle 5-6230 








Your Problems 


Personal Altention for 

















United States Fidelity & Guaranty Co., Baltimore 3, Md. 
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HieNATIONAL UNDERWRITER 


Observes Insurer President's Lonesome 
Role; Has No One Higher To Ask For Help 


The company president—the only 
person in his organization who can’t 
send his problems “up the line” or 
turn to a senior for help—is the lone- 
somest man in the world. This observa- 
tion was made by Frank Lang, pres- 
ident of the management consultant 
firm bearing his name, who spoke at 
the annual meeting in Chicago of 
American Mutual Insurance Alliance. 


Mr. Lang cited seven sources of 
counsel available to the insurance com- 
pany president and commented on 
each: 

1. The executive staff. This group is 
as involved as the president and will 
look to him for leadership and an- 
swers. Furthermore, each executive is 
naturally prejudiced in favor of his 
own interests. 





TODAY'S 
TREND... 





. .. is towards “package protection.” That’s why it’s important, in taking on a 


company in your agency, to pick one that is geared to give you complete 


coverage of fire and allied lines. PLM writes the newest types of policies, in- 


cluding Homeowners, Fire and Extended Coverage, and many forms of Inland 
Marine. It also makes available the PLM Premium Budget Plan. In a word, 
PLM is old enough to be time-tried, young enough to be timely. Why not get 


in touch with us. 


Writing FIRE and ALLIED LINES 
**In the Birthplace of American Mutual Insurance”’ 


pim 


PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY 
PLM Building © Philadelphia 7, Pa. 
Branch Offices in New York, Los Angeles, Charlotte, N.C. 





2. The board of directors. The board 
may be able to give general counsel, 
but is usually not qualified to provide 
answers to complicated problems of 
insurance. 

3. Presidents of other insurance com- 
panies. In many instances, these men 
are faced with similar problems and 
are also seeking answers. 

4. The staffs of trade associations 
and rating bureaus. Because these 
people depend for their livelihood on 
the men who seek their advice, dip- 
lomacy or public relations will often 
necessarily dictate their counsel. 

5. Supervisory officials. In many 
instances, this source of advice is not 


broadly or technically informed in 
areas needing attention. 
6. Bankers, lawyers, accountants, 


friends in other businesses. They can 
help if they understand the intrica- 
cies of the insurance business, and 
have the courage to tell the truth to a 
man who may be an important source 
of business. 

7. Professional consultants. These 
men can be helpful provided they al- 
ready understand the highly special- 
ized problems of insurance without 
the necessity of learning them at the 
company’s expense. 


Most Important Task 


He stressed that “the most import- 
ant task facing the president of an 
insurance company in today’s fast 
changing insurance world is gaining 
insight into, and planning for the fu- 
ture. This, of course, requires a tho- 
rough and continuous evaluation of 
trends in all phases of operations.” 

Mr. Lang observed that “. . . . radi- 
cal changes in organizational and 
management outlook have become 
mandatory. We must run faster to 
stand still. It is the responsibility of 
management to adapt with alacrity to 
these changing conditions.” 

In his review of the current trends 
in organization, he emphasized the 
“definite trend toward making com- 
pany objectives and policies all en- 
compassing, or company-wide, in 
scope, rather than departmental.” This 
has caused change in organizational 
structure from the traditional “com- 
partmentalization” of functions to a 
broader more coordinated operation. 


Will Have Individual Problems 


While each company will undoubted- 
ly have its individual organizational 
problems, Mr. Lang pointed out that 
certain fundamental concepts are gen- 
erally applicable to the insurance busi- 
ness. He stressed the following: 


(1) The organization structure 
should be designed for business per- 
formance and growth as opposed to 
certain academic patterns. 

(2) The organization plan should 
contain the least possible number of 
management levels. 

(3) The structure should be de- 
signed to simplify, identification and 
development of tomorrow’s manage- 
ment. 

(4) There should be a clear delinea- 
tion of line and staff functions for an 
understanding of relationships between 
the two. 

(5) Unity 
maintained. 

In pointing out significant trends in 
the marketing function, Mr. Lang 
stressed that insurance “distribution is 
no longer limited to the selling func- 
tion. It has evolved to the much 
broader concepts of total marketing. 
... To better coordinate company- 
wide production efforts, a single, broad, 
marketing department under control 
of one officer is becoming popular. 

“Merit rating plans and packaged 


of command must be 


June 3, 1969 


policies, usually sold at devia 
and with reduced agency com 
are tending to equalize both 
the consumer and acquisitior 
the companies, as between mu 
stock, and exclusive and independent 
agency insurers. With these changes 
and the consequent elimination of cog 
differentials as a_ significant Selling 
point, will it not be service, financial] 
stability, and, above all, skilled map. 
agement that will determine the 
success or failure of companies? 

“Agencies are concentrating busj- 
ness in the hands of a few of their 
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most anyone can afford 
The way our new Lifetime 

K Disability Income Contract is 
taking hold, we’ll soon be adding 
more names of general agents 
to Combined’s big roster of sales 
champions. (It’s an ideal com- 
panion to Combined’s blue-chip 
Business and Professional Personal 


Income Lifetime Contract, sold on 
a Guaranteed Renewable basis.) 


The beauty of this new LDIC is its 
flexibility. You can adapt it to most 
anyone’s needs, sell it to most any- 
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one who has a reasonable income, | 


whether he has A & H or not. 


With Combined’s new Lifetime Dis- 
ability Income Contract in your port- 
folio, you’re off to greatness, backed 
by the tremendous resources and 
merchandising know-how of the 
Combined Group of Companies, 
whose business is A& H—only A&H. 


After you check the reaction on the 
next page, write to the Disability 
Division, Combined Insurance 
Company of America, Chicago 40, 
Illinois, for complete information. 
We'll wager your reaction will be 
electric when you get full details 
and consider your potential. 
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insurers. As the older agency com- their soundness or actuarial justifica- 
panies direct their competitive efforts tion. This trend is bringing about rath- 


er pronounced changes in current and 
future underwriting practices. To prop- 
erly rate this business, intensive per- 
sonal underwriting is necessary. Many 
companies not subscribing to merit 
rating plans are developing other in- 
dependently rated, special risk plans 
to meet competition. These also re- 
quire individual underwriting and close 
control of loss ratios.” 


against the exclusive agency compa- 
nies, I expect great acceleration of this 
trend,” he said. 

Mr. Lang expressed hope that 
“Agency companies will continue their 
efforts to streamline procedures. One 
of these efforts is likely to be the in- 
creasing elimination of account cur- 
rents, in favor of direct company bill- 


ing.” 
Discussing underwriting trends, he There is an increasing tendency to 
remarked: “The popularity of merit gear underwriting activities to highly 


rating plans is growing regardless of detailed statistical data, he said. Finer 
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“NEW Lifetime Disability Income most 
anyone can afford? Sounds good! Can I write 
it as a surplus line, or is this a full-time 
sell? How about elimination periods?” 
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“2 PLANS you say... Lifetime Accident- 
Lifetime Sickness, PLUS Lifetime Accident- 
Two Year Sickness, and, Five Year Accident- 
One Year Sickness... ALL with flexible elim- 
ination periods! Beats anything I’ve heard!” 





Why Settle For Less 
Than Success? 


A visit to your bookstore to buy 
the amazing new book ‘Success 
Through A Positive Mental Attitude”’ 
can be one of the most rewarding 
acts of your life. Written by suc- 
cessful men, for men and women 
who want to be successful. By all 
means, get your copy now. 


~~ 
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and territorial break- 


classification 
downs of underwriting experience are 
proving to be helpful in guiding the 
concentrations and witharawals or cer- 


tain highly successful 
automobile writers. 

He noted also a tendency to sub- 
stitute automatic reinsurance facili- 
ties wherever possible for facultative 
placements. This trend has reduced to 
a considerable extent the individual 
underwriter’s responsibilities for the 
details of processing individual ces- 
sions. 

“There is a revolution going on in 


independent 





“STH DAY, 30, 60 or 90 days on either 
Accident or Sickness? Man, that’s great! 


All the flexibility I need. Tell me, is this 
contract written only on the lifetime plan?” 





“THIS is IT! You’ve got the dream policy 


I’ve been looking for. How do I qualify to sell 
it? And thanks for telling me about it. I’ve 
been wanting to get aboard that fast-moving 
Combined bandwagon for a long time.” 


COMBINED 


GROUP OF COMPANIES 


W. CLEMENT STONE, PRESIDENT 


Combined Insurance Company of America, Chicago; 
Combined American Insurance Company, Dallas 
Hearthstone Insurance Company of Massachusetts, Boston 
First National Casualty Company, Wisconsin 
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the approach to reinsurance which 
many companies, particularly fire 
companies, are not aware of. Contracts 
are being tailored to reduce the for- 
mer mass of detail in reinsurance han- 
dling. While the individual underwriter 
is thus relieved of much unnecessary 
work, it is important to guard against 
this change resulting in relaxed un- 
derwriting vigilance,” he declared. 

Turning to claims administration, 
Mr. Lang said that one of the most 
significant has been the rise in the 
status of the claims department. Claims 
m2n are becoming recognized as im- 
portant public relations representatives 
of their companies. .. . 


Comments On Trends 


Commenting on management re- 
porting trends, Mr. Lang observed that 
“the wider use of statistical data in 
both decision making and communica- 
tion of plans and results has made the 
understanding of statistical concepts 
mandatory. From our extensive work, 
we have found that the proper formu- 
lation of the problem often constitutes 
a good share of its solution. Clarifying 
a problem and expressing it in quan- 
titative terms is more often than not 
the first step in decision making. 

“Regardless of the complexity of 
the reporting system, the degree of 
automation, and the detailed data 
available,’ Mr. Lang continued, “the 
real tools of control for the president 
are people, particularly his manage- 
ment staff. All of his planning, deci- 
sion making, and actions are no more 
or less effective than the capacities 
and willingness of the men under him 
to carry them out.” 


American States Has 


Record Quarterly Gains 

American States and its subsidiaries, 
American States Life and American 
Economy, had record highs in sales 
volume for the first quarter. American 
States had premium volume of $9,- 
287,684, an increase of $285,570. Amer- 
ican Economy, newly formed subsi- 
diary specializing in low cost auto- 
mobile insurance had premiums of 
$323,823 in the first quarter on an an- 
nual basis. Reported estimated earn- 
ings for the company for the first 
quarter were .43 per share, cempared 
with .06 for the same quarter last 
year. 

American States Life, which began 
operations in May of 1958, now has 
more than $27 million of life in force, 
an increase of more than $10 million 
since Dec. 31, 1959. 


Lumber Mutual Fire Names 


3 Officers, 2 Directors 

Lumber Mutual Fire has elected 
three new assistant secretaries: Keith 
W. Skillan, agency supervisor, James 
P. MacCausland, underwriting man- 
ager of the multiple line department, 
and Elmer B. Eddy, southeastern man- 
ager at Raleigh, N. C. 

Two new directors have been elected 
—Burke E. Wilson Sr., president of 
Wilson Brothers Lumber Co., Winston- 
Salem, N. C., and M. Ralph Bagnal Jr., 
vice-president and manager of Bagnal 
Builders Supply Co., Columbia, S. C. 


LaSalle Entering Burglary Field 

LaSalle Casualty of Chicago is en- 
tering the burglary and fidelity field. 
Jerome J. McCarthy has been named 
to head the new department. He was 
for four years senior bond and bur- 
glary underwriter with Fireman’s 
Fund in Chicago and prior to that he 
was a casualty underwriter with 
Moore, Case, Lyman & Hubbard agen- 
cy of Chicago. 
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June 21-23, Wisconsin agents, midyear, Androy es, a 
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Ocean Forest Hotel, Myrtle Beach, S. C. 
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lier Hotel, Virginia Beach. 
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July 7-9, International Assn. of Insurance 

Counsel, annual, The Greenbrier, White Sul- 

Counsei, annual, ‘The INSURANCE COMPANY Cleve 
July 17-20, Consumer Credit Insurance Assn., elected 


annual, The Greenbrier, White Sulphur THE Casualt 
Springs, W. Va. 
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August 7-12, Honorable Order of the Blue owe 
Goose, annual, Sheraton Cadillac Hotel, De- Edward 
troit. Ilumin 
August 14-17, West Virginia agents, annual, _ 
The Greenbrier, White Sulphur Springs, W. INSURANCE COMPANY Toy G 
Va. Storage 
August 15-17, Texas mutual agents, annual, . Augu 
| Hotel Galvez, Galveston. land m 
| August 22-24, International Federation of Com- a ‘ 7. | 
| mercial Travelers Insurance Organizations, J A. MUNRO, President perinte: 


— Queen Elizabeth Hotel, Montreal, 90 JOHN STREET April 1 
| : , " 
eCause | August 24-27, Federation of Insurance Coun- NEW YORK 38, NEW YORK was De 
| sel, annual, Bellevue Stratford Hotel, Phil- WOrth 4-0001 the Cle 
adelphia. bureau 
August 25-27, Montana agents, annual, East : 
| Glacier Lodge, Glacier Park. outing 


August 28-30, Wyoming agents, annual, Wort June m 
Hotel, Jackson. 


| Sept. 6-8, Mai z 5, al, Sz Hotel, _ - . 
Sells py aine agents, annua amoset Hote OTIS CLARK & Co. Indic 


Sept. 7-10, Alaska agents, annual, Mt. McKin- 
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} Sept. 11-14, National Assn. of Mutual Insurance Reinsurance Wolff 
Companies, annual, Olympic Hotel, Seattle, elected 
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profit from each commission dollar by gw ; ers Mu 
© Glenned willie Sept. 12-16, International Union of Marine = A. Ho 
streamlining your files, speeding your : . ' ” . \ —«e ee ond vi 

sales meetings y ae at ; TREATY 
° . ° . / Sept. 13-16, Mutual Loss Managers’ Conference, ak Robert 
accounting, Improving your office's e office staff as salesmen | Roosevelt Hotel, New Orleans. lis. se 
looks and efficiency — and by plan- © office layout te oe ea . law fi 
ning sales methods. * line records 1 — ee EXCESS 2 
e modern filing | Sept. 18-20, New Hampshire agents, annual, ° Lance 
Write to the Agency Systems depart- ® renewal controls | eee a ae ee, a Sina 
ept. -21, aho agents, annual, Sun alley * = 
ment for your free copy of our exclu- ® correspondence and sales | Lodge. sin Valley. 206 SANSOME ST. ican S 
; : e efficient accounting | Sept. 19-30, Minnesota mutual agents, annual, SAN FRANCISCO 4 Grain 
sive 52 page booklet “Agency Profit Pick-Nicollet Hotel, Minneapolis. 
; @ methods of collection ~~ + re sian ula agents, annual, Olym- bos Cease OD. ©): 1010) Gat Baste) 
° / | 4 otel, sea e. 

Planning. Sept. 21-23, Canadian Federation of Insurance LaRor 


Agenis & Brokers Assns., annual, Mont Har 
Tremblant Lodge, Mont Tremblant, Quebec, d 
Canada Sa 
' . . vy | Sept. 21-23, Oregon agents, annual, Sheraton- ont., 
Profit-minded agents know Royal-Globe is “TOPS IN EVERY SERVICE Portland Hotel, Portland. LaRor 
| Sept. 26, New Jersey agents, annual, Hotel 
| Traymore, Atlantic City. aS : _ 
= 2R_6 Inti ' . . ‘ : es years 
Sept. 26-28, National Assn. of Insurance Agents, 5 : By . ‘ ti 
annual, Chalfonte-Haddon Hall, Atlantic City, & ee 123 William St. <n gener: 


N. J. 


Fas) . : 4 
gov hl, ny 2 sy : > 
, Oct. 2-5, National Assn. of Casualty & Surety : 
Agents & Exccutives, combined annual, The ‘New York 38, N. Y. — 
> cs } Your vo Greenbrier, White Sulphur Springs, W. Va. } 
‘ 4 asurem; : 
anon srg OMe | Oct. 8-11, Kansas agents, annual, Broadview | ~ : : T 
“¢ Hotel, Wichita. pee e “ : s 
‘3 . PS * hee is 5 * ‘ 





Oct. 13-14, Conference of Mutual Casualty Com- 


INSURANCE GROUP New York 38, New York Hilton’ umtud:;, vee ern 


Oct. 16-18, Maryland agents, annual, Hotel 


ROYAL INSURANCE COMPANY, LTO. - THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. - ROYAL INDEMNITY COMPANY - GLOBE Emerson, Baltimore. 
INDEMNITY COMPANY - QUEEN INSURANCE COMPANY OF AMERICA - NEWARK INSURANCE COMPANY - AMERICAN AND FOREIGN | OCt- oo Ohio agents, annual, The Neil House, 
INSURANCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD - THAMES & MERSEY MARINE INSURANCE COMPANY. LTD Connanus. 


Oct. 17, Rhode Island agents, annual, Sheraton- 
Biltmore Hotel, Providence. 

Oct. 17-18, Arizona agents, annual, Pioneer 
Hotel, Tucson. 

Oct. 17-19, Wisconsin agents, annual, Schroeder 
Hotel, Milwaukee. 

Oct 18-19, Massachusetts agents, annual, 
Sheraton Plaza Hotel, Boston. 

Oct. 21-23, Colorado agents, annual, Broad- 
moor Hotel, Colorado Springs. 
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= ~ . Walle 3 ish bankers, are third 1 
Skandia In 60th Year As U.S. Reinsurer —— Zincration representatives on Skan- /UNd Appoints Clarke 
The U. S. branch of Skandia is mittee of First National City Bank of dia’s board. Alabama State Agent 
marking its 60th anniversary, making New York, and J. C. Traphagen, Bengt Petri is general manager. Fireman’s Fund has assigned Wil- 
it the oldest pro- trustee of Bank of New York. Gunnar Kalderen is deputy general liam T. Clarke to Birmingham as state 
fessional reinsur- Skandia, with its subsidiaries, Pru- manager. agent for Alabama. He will be assisted 
ance company in dential of Great Britain and Hudson, In the U.S., the company has borne by Special Agents Jack W. Caldwell 
this country. comprises one of the leading profes- its share of national calamities from and Charles E. Wooddall. 
The parent com- sional reinsurance groups in the U.S., the San Francisco fire in 1906 to the Mr. Clarke has been with the com- 
pany, Skandia of transacting all lines except life. east coast hurricanes of 1954. Its first pany in South Carolina for 12 years. 
Stockholm, which The company’s top officals in Swed- test in this country was in the Balti- Mr. Caldwell has been with the com- 


observed its cen- en are well known in American insur- more conflagration of 1904, which pro- pany 12 years, the last three of 
tenary in 1955, is ance circles. Gustaf Soderlund, chair- duced one of the largest losses sus- which he traveled the northern Ala- 
‘ie oldest stock man, is also chairman of the Skandi- tained by the insurance business up to bama field. Mr. Wooddall has been at 

company in Swe- naviska Bank. Tage Cervin and Jacob that time. Atlanta in auto-casualty lines. 
cen. It is active 
worldwide in fire, 
j. A. Munro casualty and life, 
both as a primary 

company and as a reinsurer. 

The U. S. operation is under the 
iF management of J. A. Munro. The ex- 
ecutive committee includes, in addition GE rh3 
to Mr. Munro, F. H. Kingsbury Jr., HEAR 
chairman and partner of Brown Broth- 
ers, Harriman & Co.; Richard S. Per- 
kins, chairman of the executive com- 








Gleveland Claims Men 


Elect Herman President 

Cleveland Assn. of Claims Men has 
elected Ralph J. Herman of Ohio 
Casualty president; Stanley J. Baran- 
owski, Royal-Globe, vice-president; 
Edward E. Ross, Cleveland Electric 
Illuminating Co., treasurer, and Le- 
roy Gaul, Consolidated Cartage & 
Storage Co., secretary. 

August Pryatel, chief justice Cleve- 
land municipal court and former su- 
perintendent of insurance, spoke at the 
April meeting. The speaker for May 
c was Deputy Inspector Louis Monter of 
the Cleveland police department traffic 
- bureau. A combined picnic and golf 


outing takes the place of the regular 
June meeting. p ; CTATI N Gj 


Indiana CPCUs Elect 


Wolff agency, Indianapolis, was TRA N S C R B | N G 


Robert W. Swanson, Herman C. 
elected president of the Indiana chap- 

ter of CPCU to succeed B. G. Briss- CLARITY 
man, American States. Other new of- 

fies are Charles Clifford, Grain Deal- 
ers Mutual, first vice-president; Philip 
A. Hohmann, American States, sec- 
ond vice-president; Thomas B. Barnes, 
Robert W. Fessler agency, Indianapo- 
lis, secretary. Mark W. Gray of the : 
law firm of Armstrong, Gause, Hud- 
sn & Kightlinger, was reelected : 
treasurer. New directors are John 
Lance and Joe B. Longden, both In- 
dianapolis agents; Paul G. Pitz, Amer- 


ican States; and James G. Steinbarger, offers true “professional” dictating 


Grain Dealers Mutual. 








laRonge Joins Sogard Agency transcribing sound and efficiency 


Harold LaRonge has joined the So- 
gard general agency, Great Falls, Doctor, Lawyer, Office Chief...here is the soundest prac- fidelity, your secretary will hear and enjoy every word of 
Mont., in the hail department. Mr. tice you can establish to end paper-work problems. your error-free dictation. Doctors and Dentists can play 
laRonge has been farm and hail man- 7 oTEN: StenOtape gives you the greatest clarity of | their post graduate educational tapes on StenOtape and 


ager f Home duri the past 12 : ‘ . “ , ; . , 
» ll Sika te that ce hed agg sound in the dictating field today. This 6% lb. compact enjoy superb playback quality. At the office, home or away, 

















general agency in the midwest. unit, with its extremely sensitive microphone records StenOtape records everything up to 2 hours on one tape 
every word perfectly within a 30 foot radius. You can ...phone calls, conferences, dictation, 
— actually dictate comfortably from any point in the room. even music! Hear the StenOtape differ- 517999 
THE OLDEST INSURANCE Seated and relaxed, you can tape interviews with a patient ence now...it’s an exceptional value! ”!y 
caper tie aeiaer petite tt sty or client; and because of StenOtape’s unique sound- FULL YEAR GUARANTEE Federal Tax Included 
COMPANY IN THE WORLD _ P q ee 
95 Sa ilies Check These Other Major StenOtape Features: ge a chit ripen ied interphase iss mee 
250th Anniversary . 7 " ' AMERICAN GELOSO ELECTRONICS, INC. 1 
@ Accurate word-counter. @ Built-in Speaker. @ 4” high, weighs only 4 25] Park Avenue South, Dept. 60, New York 10, N. Y. : 
WA . Travale t ‘ . att: _ ” accessories avail- ! . P ; " 
614 lbs. @ Travels in handsome attache case. @ Low-cost accessories avail 1 Gentlemen: Please rush, without obligation, illustrated ' 
able to cover every dictating-transcribing-recording situation. @ Precision } booklet “The Facts About Dictating Machines.” I under- - 
designed by Geloso, Europe’s largest integrated electronics manufacturer of _y Stand that should I decide to purchase a StenOtape this 1 
communication equipment. @ Sales and Service Coast to Coast. - coupon ent itles me to a lifetime supply (6 rolls) of reusable : 
N : 1 Magnetic Tape worth $15.00 Offer expires July 31, 1960 4 
; y 1 1 ! 
—_— LIFETIME SUPPLY Fore seimegmeaaam ole 
: » Address eS ee ee es Se ey 
OF MAGNETIC TAPE pon ees 
55 FIFTH AVE., NEW YORK > ce eNeeENe: GaseGaccsceaneeneecaie panera eaad 4 





























16 


Cuna Mutual Votes 
To Extend Operations 


Policyholders of Cuna Mutual have 
voted 10,408 to 2,051 to set up a casu- 
alty insurance program. Credit Un- 
ion National Assn., the parent body, 
had opposed the move. Also, defeated 
by a wide margin was a slate of six 
Cuna-backed candidates seeking seats 
on the insurance affiliate’s board. 

The conclusion by Cuna’s_ board 
that the society was not in a strong 
enough financial position to undertake 
the move was challenged by Charles 






















VAE| PL 47% 30 
" eo 
... backed by modern merchandising methods! 


Your clients will welcome the Security-Connecticut idea: 
a single source for all these lines: 

life * accident + fire * casualty * group * automobile * marine * bonds. 

It’s the multiple line company pledged to the American Agency System! 

They'll respond to Security's modern insurance coverage, priced to enable you to meet direct- 
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F. Eikel Jr., Cuna Mutual managing 
director, who said the society has 
funds which could be allotted to the 
new operation. 

Cuna Mutual’s board is reported as 
expected to agree to enter the casualty 
field on a trial basis in Wisconsin. 
Paul Deaton of Dayton was elected to 
fill a board vacancy. 


Employers Mutual Holds School 
Employers Mutual Casualty held a 
three-day conference and school for 
home and branch office personnel and 
general agents at the home office. A 








( 
// with SECURITY - CONNECTICUT 


PICK AND 
CHOOSE: 


a complete line 


June 3, 1969 


major portion of the meetings was de- Aetna Casualty Plans 
voted to commercial insurance cov- . i 
erages. Guest speakers included New Films For Dr ivers 
George D. Haskell, American Mutual Three new instructional films are to 
Alliance; Charles L. Lapp, marketing pe made for use with Aetna ¢ asualty’s 
professor Washington University; Cleo Drivotrainer, the classroom training 
P. Casady, business communication gevyice. Plans were made at a meeting 
professor State University of Iowa, and of the national Drivotrainer curriculum 
R. W. Weitz, chairman Weitz Co., Des advisory committee at the company’s 
Moines. home office. 

— The committee recommended films 

Chicago and Milwaukee Surety Un- on handling highway emergencies, ex- 
derwriters Associations will hold their pressway driving, and driving in heayy 
annual golf joint outing, June 14, at the suburban traffic. These will supple. 
North Shore Country Club, Milwaukee. ment the more than 20 training films 

- — - - already in use. 

The expressway film will be a re. 
vision of an existing film, incorporat- 
ing instruction on entering and leaving 
cloverleaf traffic patterns and othe 
situations peculiar to expressway driy- 
ing. The emergency film, to be made 
in color, will supplement two emer- 
gency and defensive driving films now 
being used. 

Aetna Casualty reported that a total 
of 85 high schools, colleges and com- 
mercial driving schools in 21 statés 
have adopted the Drivotrainer. 


Would Allow WC Claim For 


Deafness From Work Noise 


Permanent occupational deafness 
resulting from noisy conditions in 
places of employment would be con- 
pensable under the Rhode Island 
workmen’s compensation law, accord- 
ing to a bill passed by the house and 
sent to the senate. 

Proponents held that apart from 
compensating employes the measure 
would encourage employers to reduce 
noises in their plants. The employe 
would have to wait six months after 
becoming deaf to file a claim. He 
would need to have been employed at 
the plant at least nine days. Under 
the present law an employe can collect 


YOUR 
CLIENTS 
CAN 





for deafness caused by sudden shock. 
The new measure would take into 
account prolonged exposure. 








writer competition! 


They'll sign on the spot when you show them rates trimmed to today’s market — modern fea- 


tures such as monthly payments and deviated policies. 


Multiple line stock company handling all forms of personal and business insurance including 
Life * Accident « Fire *« Casualty *« Group « Automobile * Marine * Bonds « 







THE 





OUR PRODUCT 


SECURITY- CONNECTICUT 
- INSURANCE GROUP 


NEW HAVEN 5, CONNECTICUT . 









Mont. Mutual Agents Elect Haskell 
Montana Assn. of Mutual Insur- 

ance Agents, at the annual meeting 

at Boulder, elected Willis B. Haskell 

= of Lewistown president. E. P. Christ- 
Janer, Great Falls, is vice-president 

are Howard Holbert, 
and Ben _ Shennun, 


and directors 
Twin Bridges, 
Scobey. 
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SECURITY INSURANCE COMPANY OF NEW HAVEN 

THE CONNECTICUT INDEMNITY COMPANY 
SECURITY-CONNECTICUT LIFE INSURANCE COMPANY 

THE FIRE & CASUALTY INSURANCE COMPANY OF CONNECTICUT 
FOUNDERS’ INSURANCE COMPANY 














Company Acquisition 


Many insurance companies 
wishing to diversify their oper- 
ations have retained us to aid 
with a search for a running 
mate. As specialized counsel to 
the insurance industry we are 
able to evaluate the manage- 
ment and structure of the 
companies under considera- 
tion. Would you like to discuss 
your problems and needs with 
us? 











CONSULTANTS IN 
MANAGEMENT FOR THE 


MARKETING AND 
INSURANCE BUSINE 


ASSOCIATES 


\ 30a 


FRANK LANG 
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0‘Mahoney Queries, Producers Praise, Surplus Market 


(CONTINUED FROM PAGE 1) 
writers Assn., Southeastern Under- 
writers Assn. and similar to company 
bodies, as well as the interstate con- 
trols by state insurance departments 
acting in concert as National Assn. of 
Insurance Commissioners, “all seemed 
to me to be cumbersome, ineffective, 
creators of monopolies, and, in many 


a 


cases, COmpletely at variance with 
state and federal laws,’ Mr. Hopps 
declared. 


Persuades Justice Department 


It was for that reason that he per- 
suaded the Department of Justice to 
move against the SEUA instead of 
WUA. “Through my intercession,” he 
added, “the government hired as spe- 
cial assistant, Henri Morin, former 
Rhode Island commissioner, and I 
spent much time aiding the Depart- 
ment of Justice on technical details.” 

However, he declared, freedom of 
competition failed to follow the gov- 
ernment’s winning of the SEUA case. 
The all industry bill strait jacketed 
the business. He said that in recent 
years he has seen a responsible and 
solvent insurer wrecked by state in- 
surance departments in a_ factional 
dispute among the company’s direc- 
tors. He is impressed with the inad- 
equacy of state and convention exa- 
minations. It is absolutely necessary 
to maintain a free world market for 
insurance and reinsurance. He does 
feel, however, that federal law should 
give insured and reinsured a guarantee 
as to service of suit and of ability to 
secure judgment against assets in dol- 
lars. He is unequivocally in favor of 
federal regulation. 

Sen. O’Mahoney, who has been con- 
ducting the insurance inquiry, praised 
Mr. Hopps as a witness—“‘in command 
of the situation every minute.” He 
then questioned Mr. Hopps closely 
about his connection with Internation- 
al Guaranty. 

Commissioner F. Britton McConnell 
of California, who testified ahead has 
acriminal action pending in the Mary- 
land district court against Internation- 
al Guaranty. The case is United States 
vs Robert Suchman, C. Oran Mensik, 
Marianne Banto, and Commercial Sav- 
ings & Loan Assn. The Post Office and 
Treasury Departments have had the 
company under investigation for some 
time. Representatives of the California 
department are under subpoena to 
testify at the trial, and all of the re- 
cords of the company in the depart- 
Ment’s possession have been turned 
over to the U. S. attorney at Balti- 
more. 

“You waged a successful prosecution 


against International Guaranty,” Sen. 
O’Mahoney commented to Mr. McCon- 
nell. “Is International still operating 
in the U.S.? I hope not.” 

“I don’t know,” Mr. McConneil re- 
plied. “I can say it is not operating 
lawfully.” 

Mr. McConnell had testified that 
investigations by his department in 
late 1957 revealed that a printer at San 
Francisco had printed policies, en- 
dorsements, billings, letterheads, etc., 
for International Guaranty and that 
such documents had been edited by 
Mr. Hopps and the billings were made 
out to U. S. Marine & Foreign Secur- 
ities, a corporation owned by Mr. 
Hopps. 

A few ancillary matters are pending 
before the superior court at San Fran- 
cisco in the International Guaranty 
liquidation, Mr. McConnell said. How- 
ever, he anticipates that the proceed- 
ings will be wound up shortly by court 
order. 


Cal. Laws Are Adequate 


The successful prosecution of Inter- 
national and its liquidation by his de- 
partment, he said, is the best kind of 
evidence that the California laws are 
adequate to deal with improper and 
illegal activities of non-admitted in- 
surers. He praised the cooperation of 
fellow commissioners in the work of 
winding up the Tangier insurer. 

Asked to supply information about 
Mr. Hopps and his connections with 
other insurers, Mr. McConnell men- 
tioned liquidation proceedings involv- 
ing Rhode Island Ins. Co., of which 
Mr. Hopps was once president. He said 
Mr. Hopps was connected with Ala- 
bama General, now defunct, which 
sought to get into California by way 
of a reinsurance arrangement with 
Union Exchange, a reciprocal. 

Mr. McConnell also said that Mr. 
Hopps had control over the activities 
of Atlas of Alabama, now defunct. 

The department, Mr. McConnell 
said, has a number of records relating 
to Mr. Hopps and to insurers with 
which he has had connections. The 
records consist of confidential investi- 
gation reports and contain evidence 
concerning his many activities. Mr. 
McConnell also quoted from the New 
York Herald Tribune articles on Mr. 
Hopps which ran in October, 1957. 

Mr. McConnell detailed action taken 
by his department against two pro- 
ducers who had placed business in 
non-admitted insurers, and against 
Automobile Owner’s Assn. of Chicago 
and National Automobile Ins. Co. of 
Wilmington, Del. 


He emphasized the importance of 





“SERVING THE INDEPENDENT STOCK COMPANY AGENT — 


REFERRED FIRE INSURANCE COMPANY 


701 JACKSON STREET - TOPEKA, KANSAS 
A MULTIPLE LINE COMPANY 





providing a non-admitted market for 
hard to place California risks. 

In connection with International, 
Sen. O’Mahoney suggested it might be 
a good thing to have a law providing 
that any foreign insurer should be 
required to make application to the 
federal government before doing a 
non-admitted business in the U.S. Mr. 
McConnell replied that he doesn’t think 
that would be effective in the public 
interest. 

Donald P. McHugh, subcommittee 
counsel, argued that there is nothing 
to prevent surplus lines brokers in 
California from placing business in 
International. Mr. McConnell replied 
that he has the authority to revoke 
the licenses of brokers and agents. Sen. 
O’Mahoney persisted in asking him 
why he didn’t serve positive notice 
upon producers doing business with 
International. Mr. McConnell indicated 
that only a small part of their business 
was with International. Its agents 
were victims, he said. They were re- 
primanded by his department. 

When Mr. McConnell suggested that 
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only a few persons, if any, had sus- 
tained losses in International in Cali- 
fornia, Sen. O’Mahoney rejoined: “The 
purpose is to protect all the public, not 
a percentage of it. You would believe 
it improper and dangerous for the 
federal government to prohibit foreign 
companies having agents and brokers 
in this country?” Mr. McConnell said 
the states have ample powers to deal 
with the situation. 

Mr. Hopps in his testimony indicated 
that his connection with International 
was that of adviser and broker and 
that he didn’t get paid all that was 
coming to him. He said that after 
June, 1958, he was an outsider looking 
in. 

Calvin L. Rampton of Salt Lake City, 
counsel of Continental Bank & Trust 
Co. there, receiver of Inland Empire, 
described in A, B, C style the complex 
maze of events in which Mr. Hopps, 
Lowell M. Birrell and others were 
involved before that company went to 
extinction. 

The work of the receivership has 
been substantially completed, Mr. 
Rampton said. There are some law 
suits and judgments upon which the 
receiver still hopes to recover. The 

















NEW HOMEOWNERS—and there are 
more of them every day—need the 
advice of an experienced agent in set- 
ting up an insurance plan. Where the 
| purchase of dwelling coverage was 
| once a fairly simple matter, the buyer 
is now faced with a range of forms 
which makes the choice of the “right 
plan” a difficult one. 

It’s here that the agent can provide 
firm footing, either by a recommenda- 
tion based on firsthand knowledge of 
the buyer’s needs and situation, or 
through laying the ground for an in- 








Here’s the plan that fits 
their needs... and budget 





formed choice by the effective use of 
coverage folders and comparison 
charts. 

But, how to reach these new home- 
owners—and in time. There are ways 
to do this; consistent advertising is 
one of the best. We provide agents 
with pre-approach mailings, and they 
use more of them each year. Our spe- 
cial agents can show you examples 
of these field-tested mailings that will 
aid you in getting a full share of the 
homeowners package business. See 
one of them soon. 


| C510 Dealasslfiitid, 


INSURANCE COMPANY 
Indianapolis 7, Indiana 


Western Department: Omaha 2, Nebraska 


FIRE - CASUALTY »- AUTOMOBILE : INLAND MARINE 
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EASY WAY 
TO MEET 
SPECIAL REPORT 


DEADLINES 
Without 
Disrupting 

Regular Work 





No need to upset your office routine 
in order to produce the special 
reports scheduled this month. 


Just take advantage of the complete data-processing 
and computing facilities at STATISTICAL to avoid 

dislocations, unnecessary strain, irritations and 
disproportionate overtime costs. 


In 27 years of working with insurance management 

we have developed a service to relieve you of the 

headaches brought on by seasonal report demands. 

This service includes everything from the punching 

of cards to the most intricate tabulating and 

computing—from the typing of a table to the 

typing of reports and supporting 
schedules for sending to the printer. 


With this low-cost help available, you’ll save time, worry 
and money by calling your near-by STATISTICAL 
office. Why not pick up your phone now for details? 





mats (a 
STATISTICAL 


TABULATING CORPORATION 


Established 1933 


TABULATING - COMPUTING - CALCULATING 
TYPING - TEMPORARY OFFICE PERSONNEL 


GENERAL OFFICES: 
53 West Jackson Blvd., 
Chicago 4, Illinois 











CHICAGO « NEW YORK ST. LOUIS * NEWARK CLEVELAND + LOS ANGELES + VAN NUYS 





KANSAS CITY «+ PALO ALTO + MILWAUKEE ¢ PHILADELPHIA 


xclusive! 


WRITERS OF 


Special Risks 


UNIVERSAL 
AUTOMOBILE INSURANCE CO. seme 


HOME OFFICE 
1000 NORTH DELAWARE e INDIANAPOLIS 2, INDIANA 


SAN FRANCISCO 








A CAPITAL STOCK COMPANY 
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Compiete Actuarial and Engineering 
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receiver still possesses some securities, 
mostly in Birrell companies which, 
while they have no market value at 
the present time, “may at some time 
yield a small return. 

The receiver has, however, paid out 
all or substantially all of the funds 
which came into his possession through 
liquidation of the assets he was able 
to get. The policyholders and creditors 
of Inland Empire have received pay- 
ment on their approved claims in 
amounts varying from 75% for some 
preferred creditors down to 11% for 
general creditors. The receiver is ap- 
proximately $2.5 million short of hav- 
ing enough money to pay off all 
creditors in full. 


Judgment Vs Birrell 


The receiver has brought a number 
of law suits, he said. A judgment of 
$1,739,808 against Mr. Birrell has 
yielded nothing since he is at present 
a fugitive. Efforts are however being 
continued to find property against 
which to execute on this judgment. 

The receiver has obtained a judg- 
ment against Greater New York In- 
dustries, for a Birrell-Hopps property, 
for $600,000 on which he has not been 
able to recover and probably will 
never be able to do so since that 
corporation has been stripped to a 
mere shell and has numerous other 
judgments against it. The receiver has 
recovered a judgment for $95,000 
against the former insurance commis- 
sioner of Alabama, Mr. Rampton testi- 
fied. He hopes to recover up to the 
amount of that official’s bond. A 
judgment of $603,000 against Royal 
American has yielded nothing as even 
the $100,000 posted by that company 
as a condition to doing business in 
Alabama was drawn down by Mr. 
Hopps’ secretary. It is on the basis of 
the unlawful drawing down of that 
fund that the receiver obtained the 
judgment against the then Alabama 
commissioner. 

The receiver has filed suit against 
Mr. Hopps in California on two causes 
of action. The court has indicated that 
it will hold against the receiver on one 
cause of action because of deficiency 
of proof of Hopps’ ownership of Inland 
Empire after its transfer to Swan- 
Finch Oil Co. However, the court has 
indicated it will hold in favor of the 
receiver on the second cause of action 
involving Hopps and his Leadenhall 
Corp. and has ordered an accounting 
by a special master to determine the 
amount of that judgment. 


N. J. Surplus Law 


L. E. Stern, New Jersey deputy 
commissioner, described the new sur- 
plus lines law in that state. Among 
other things, it sets up more stringent 
standards for business to become 
eligible for export, blanket permission 
to admitted insurers to write any 
coverage declared eligible for export, 
establishment of a trust fund of $400,- 
000 for U. S. policyholders or $50,000 
for New Jersey policyholders, more 
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stringent requirements with respect to 
policy information, and posting of a 
$10,000 bond by a surplus agent ($20,- 
000 if a corporation). 

The New Jersey study of the surplus 
problem, Mr. Stern said, revealed a 
good deal of surplus lines business 
written on small buildings in need of 
repair which admitted companies diq 
not want. At one point Mr. McHugh 
asked him if some of the non-admitted 
companies were not fictitious. “Per. 
haps not fictitious, but near to worth- 
less,” Mr. Stern said. He promised to 
furnish detailed information about 
indictments now pending in that state 
against surplus lines brokers. 

Maynard Garrison, former Califor- 
nia commissioner and now counsel of 
Surplus Lines Assn. of California, 
emphasized the need of the _ non- 
admitted market by commercial in- 
sured in the U. S. As for the financial 
record of insurers in that market, he 
noted that only one company, British 
Commercial, has failed in 20 years but 
within the past year three or four have 
failed in Texas. 

He was asked what steps should be 
taken to protect U. S. buyers from 
operations such as International Guar- 
anty. That, Mr. Garrison stated, “was 
a calculated deception—the case of a 
dishonest man.” He said he is strongly 
opposed to “a second superstructure of 
regulation” by the federal government. 


Shaw’s Testimony 


It is principally for commercial in- 
sured that the broker needs the non- 
admitted foreign market, though in 
certain cases individual insured also 
needs it for personal coverage, Barclay 
Shaw, counsel of National Assn. of 
Insurance Brokers, testified. Over the 
years the foreign unadmitted market 
has proved most reliable. Without it 
many U.S. businesses would be unable 
adequately to protect themselves fi- 
nancially. 

Mr. Shaw mentioned as examples of 
coverage where the American market, 
though available, is insufficient to 
provide limits required, major bridges 
and tunnels, excess marine P&I, air- 
craft, excess fire with large deduct- 
ibles, and third party liability in limits 
of several million. There are also lines 
or risks that American insurers do not 
write or write in small amount, such 
as excess workmen’s compensation on 
coal mining, dram shop liability, errors 
and omissions liability, and off-shore 
oil well property and liability coverage. 
Individual needs include malpractice 
for doctors and nurses and excess 
limits for automobiles of owners able 
to get relatively modest limits in U. S. 
insurers. 

For risks operating in a number of 
states present surplus lines laws un- 
duly restrict the writing of non-ad- 
mitted coverage and in many cases 
amount to an undue burden on inter- 
state commerce, Mr. Shaw said. He 
observed that many U. S. insurers use 
the foreign market for the bulk of their 
reinsurance needs. His organization 
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opposes superimposition of federal on 
state regulation in this field. 

Irwin Mesher, arbitrator of Surplus 
Line Assn. of Washington and execu- 
itive secretary of Washington Assn. of 
| Insurance Agents, testified that the 

law in his state works well in the 
[interest of all parties. He said he had 
never heard of a Washington policy- 
| holder suffering loss via surplus line 

coverage. 

Q’Mahoney Has Suggestions 

Sen. O’Mahoney suggested that there 
are insurers which do not meet ade- 
sate financial standards but which 
nevertheless sell insurance to savings 
and loan associations through agents 
F- brokers. This was an _ obvious 
reference to International Guaranty. 
Mr. Mesher conceded that there are 
loopholes. Sen. O’Mahoney said there 
are matters of interstate and foreign 
commerce carried on by foreign in- 
surers not subject to U. S. regulation. 
Mr. Mesher expressed doubt that some 
foreign insurers would be willing to 
submit to examination and regulation 
| in the U. S. He called attention to the 
slowness in law enforcement by De- 
partment of Justice and Federal Trade 
Commission. Also, a court ruled against 
tying insurance in with mortgages. 
But it is one thing to pass a law and 
another to enforce it, he said. On the 
other hand, he cited the case of a 
dealer who offered free auto insurance 
in his state. By nightfall he had been 
located, a complaint filed with the 
insurance commissioner, an order is- 
sued against the dealer, and notices 
sent to every dealer in the state against 
free coverage. 

John D. Bird, chairman of the legis- 
lative committee of Milwaukee Assn. 
of Insurance Agents, said it would not 
benefit American business or the in- 
surance industry to eliminate or put 
too many restrictions on placing sur- 
plus lines. However, he added, it needs 
agreater sense of responsibility by the 
broker in selecting insurers and he 
thinks some actual money require- 
ments should be established before 
trading is permitted. 


Clark Favors More Market 


Ernest L. Clark, president of Cor- 
porate Advisors, New York insurance 
consulting firm, urged the importance 
and necessity of the non-admitted and 
surplus market. He noted that it is 
illegal for an insurer to insure founda- 
tions below ground level in Ohio. Or, 
suppose an industrial aide plane struck 
a transcontinental jet, or landed on 
top of an atomic energy plant. 

There are problems in this area, he 
said. But one solution would be for 
commissioners and state legislators to 
permit more freedom of individual 
action and ingenuity by U. S. insurers 
and their underwriting practices. How- 
ever, before this could be accomplished, 
insurers themselves would need to 
show an inclination to such liberal- 
ization of operations. 

Commissioners might set up their 
own board of experts to investigate 
and appraise the value of any insurer 
desiring to provide insurance on risks 
originating in the U. S. If they pub- 
lished their findings generally, the 
buyer going to a company not so 
— would be doing so at his own 
risk, 

Mr. Clark noted the effort of com- 
Missioners to control surplus brokers. 
However, a great deal of this type of 
Msurance is bought without the serv- 
Ices of a broker licensed in the U. S. 
Whatever is done, nothing should be 
done, he said, that tampers with the 
basic right of the American citizen to 
make a contract with any person or 
organization anywhere in the world. 
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HieNATIONAL UNDERWRITER 


Commissioners Meet In San Francisco 


(CONTINUED FROM PAGE 1) 

the demands of some persons that 
good risks to be given a better break, 
Mr. Knowlton questioned whether the 
result will not be that companies will 
have to reduce their discounts or in- 
crease their base rates as the higher 
rated risks switch insurers while the 
lower rated risks prove unprofitable. 

Merit rating plans, he said, will not 
improve driving habits or lower the 
accident rate. He added that rates 
cannot be related to a driver’s record 
since accidents can’t be controlled en- 
tirely by insured. 

Any driver in a household who has 
an accident increases the rate for oth- 
er members of the household, regard- 
less of their record. Mr. Knowlton 
said this was inequitable. 

In other criticisms of the merit rat- 
ing-safe driver plans, Mr. Knowlton 
contended they produce additional 
expense of operation; they do not re- 
late the penalty premium directly to 
the driver nor do they have a means 
of holding a driver to his penaity 
rate. They require more, rather than 
less, underwriting selectivity; they 
could, with full rate penalty, cost a 
driver more than the assigned risk 
plan; and the plan seems to have de- 
veloped into a rate war which could 
seriously affect smaller companies. 


Merit Rating’s Positive Side 

The positivev side of merit rating 
was presented by William Leslie Jr., 
manager of the National Bureau. He 
observed that there has been some 


“faulty thinking” in some quarters 
which compares merit rating with 
retrospective rating in workmen’s 


compensation. Merit rating is not tnat 
at all, he explained. It is a classifica- 
tion of risk according to its objective 
features and its loss potential. The 
safe driver plan is only an additional 
set of characteristics for classifying a 
risk by the use of operator’s driving 
record. Mr. Leslie said this additional 
information is as important as the 
driver’s age, the use of the car, or the 


territory in which it is used. The 
more refined classification scheme 
gives each car owner a “more fair 


rate,” he declared. 

The question of whether the Cali- 
fornia Assigned Risk Plan, for example, 
has grown under operation of the safe 
driver plan should be studied, Mr. 
Leslie said. So should the question of 
whether company loss ratios have ris- 
en as the plan is used. He cited the 
record of a medium sized company in 
California on business from July, 
1959, to April, 1960, during which pe- 
riod earned premiums were $3.4 mil- 
lion and losses incurred were $1.4 
million. The loss ratio on clear risks, 
making up 61.3% of the premium 
volume, was 30.3; on those debited one 
point, 9.3% of the premiums, it was 
56.0; two points (10.4%), it was 52.0; 
three points (4.9), 58.0; four points 
(2.2), 40.2; five points (1.0), 36.9, and 
six points (0.8), 31.8. The over-all losss 
ratio was 41.7%. 

Had this business been written on 
the old manual rates, Mr. Leslie said 
it would have produced $421,000 more 
in premiums for the company, but 
the loss of volume is more than off- 
set by the reduction in dollars paid 
in losses. There has been no addition- 
al growth in the California Assigned 
Risk Plan since the safe driver merit 
rating plan was introduced, he said. 

The insurance business has been 
operating an informal safe driver plan 
for many years, Mr. Leslie declared. 
It has worked by the gravitation of 
good risks to companies offering low- 


er rates for good dividends. 

He said the National Bureau would 
be glad to participate with NAIC in 
a study of merit rating. As time goes 
on, he noted, there will be provable 
facts and speculation. 

In response to questions from the 
commissioners, Mr. Leslie said he be- 
lieves doubling or surcharge should be 
forbidden, so that insured getting 
maximum penalty under a merit plan 
would not have to pay the AR sur- 
charge additionally. But a company 
should not have to take a premium 
from an assigned risk less than it 
would charge if it took the business 
voluntarily. 


Mercer Has Statistics 


Bernard Mercer of Preferred Risk 
Mutual of Des Moines offered NAIC 
the statistics of his company, which 
has been using merit rating for 13 
years. He backed up Mr. Leslie’s de- 
fense of merit rating, saying his fig- 
ures indicate that a group of people 
who have gone three to fivve years 
without an accident is better than a 


— : eS a 


19 


group with a record of accident with- 
in the past year. The loss ratio goes 
up like a stepladder depending on 
what the accident record has been. 
Mr. Mercer said criticism of some of 
the mechanics of merit rating is justi- 
fied, but the theory is sound. 

The status of relations between state 
insurance regulatory authorities and 
the federal government were reviewed 
at the joint meeting of the committees 
on preservation of state regulation and 
federal liaison. 


Knowlton Does Analyzing 


Knowlton of New Hampshire an- 
alyzed the progress of the O’Mahoney 
subcommittee of the Senate, and de- 
scribed the contents of its report. 

McConnell of California went over 
federal-state legal entanglements, 
chiefly the Travelers Health Case, now 
concluded. Relations of the states with 
Federal Trade Commission are excel- 
lent, he said. In the last four years, 
FTC has had 450 complaints on insur- 
ance advertising, all of which were 
referred to the home states of the 
insurers involved. But 450 complaints 
in four years is a “trifle,” Mr. McCon- 
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Don't 
overlook 
PAWTUCKET 
MUTUAL 


in your agency set-up 





If you're looking for a long established 
company ... one which offers large line 
facilities, an excellent rate of dividend, 
attractive agency contracts and a favor- 
able commission scale, then don’t pass up 
Pawtucket Mutual. 

Every day our representatives are showing 
more and more independent insurance 
agents how to best fulfill their agency’s 
needs for policies which make sales easier 
and better satisfy customers. Remember, 
too, all Pawtucket Mutual loss payments 
are settled promptly and efficiently by 
independent adjusters. 

Have you talked to the people at Paw- 
tucket lately? Isn’t it time you did? 


PAWTUCKET MUTUAL 
INSURANCE COMPANY 


25 MAPLE STREET, PAWTUCKET, R. |}. 
incorporated 1848 
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nell said. This is actually a fine 
record for insurance advertising and 
the moral suasion of NAIC in working 
out with FTC and the companies an 
arrangement on his subject. 

Progress is being made of the issue 
of insurance solicitation on military 
installations, Mr. McConnell declared. 
The “rascals” who have sold worthless 
or almost worthless insurance at ex- 
horbitant rates have created much 
confusion and blackened the names of 
thousands of companies. The commis- 
sioner said there is hope that NAIC 
will be able to relieve the Secretary 
of Defense of this annoyance. 

Michigan and Tennessee didn’t show 
up for the meeting of the subcommit- 
tee on schedule rating and rate modi- 
fication plans, but Manson of Wiscon- 
sin went ahead with the meeting, one 
of the few at which papers were pre- 
sented and the industry had a division 
of opinion. The issue was brought up 
by Wisconsin in the first place, so 
Mr. Manson sat through the proceed- 
ings as the sole member of NAIC 
interested enough to listen. 

The subcommittee report contained 
several conclusions on the subject plus 
a comment: “Unless the parent com- 
mittee has information not available 
to the subcommittee which would in- 
dicate that a quorum will be present 
for future meetings of the subcom- 
mittee, it is the recommendation of the 
sub-committee that it be discharged.” 


Questionnaire Sent 


Mr. Manson has been carrying this 
subcommittee all alone since it was 
appointed. There was no quorum for 
the first meeting at Miami Beach, but 
he sent out a questionnaire to 13 
easualty rating organizations and in- 
dependent companies asking 16 ques- 
tions on schedule rating plans and 
rate modification plans. Full sets of 
answers were offered at San Fran- 
cisco by National Bureau and Mutual 
Bureau, National Bureau being the 
champion of schedule rating and Mu- 
tual Bureau taking the position that 
“all plans which permit the use of a 
rate modification presumably because 
of individual risk expense savings are 
contrary to effective rate regulation, 
are not authorized by statutes which 
refer to ‘expense elements,’ are con- 
trary to statutes prohibiting unfair 
discrimination, and are _ inconsistent 
with and contrary to the laws pat- 
terned after the all-industry commis- 
sioners bill.” 

The industry people, regardless of 
their views, would just as soon have 
this hot potato dropped, and Mr. Man- 
son may have to do the dropping if he 
fails to get assurance of participation 
by other states. 

After analysis of what was _ sub- 
mitted by industry, Mr. Manson’s re- 
port contained five conclusions: 

1. Few policyholders are voluntarily 
informed by insurers of rate modifica- 
tions that are available, or that have 
been applied, under schedule rating 
plans and other rate modification 
plans. 


2. The manuals of rates and under. 
writing rules, normally in use, do not 
contain the rules applied to schedule 
rating plans and other rate modifica. 
tion plans. It appears that relatively 
few agents are familiar with the ap- 
plication of these plans. 

3. In general, it appears that the 
application of the present plans at 
option of the insurer is not necessarily 
uniform or consistent between agents 
or producers of the same company, or 
between policyholders of the same 
company with the same classification 
and characteristics. 

4. Underwriting experience, which 
would demonstrate that the modifieq 
rates are not adequate, is not available. 

5. It would appear that schedule 
rating plans could be revised to pro- 
perly show variation in hazards, ex- 
pense provisions, or both. 

The credit life and credit A&H mo- 
del bill subcommittee, Gerber of Illi- 
nois chairman, decided to give “fur- 
ther consideration” to proposed 
amendments to the model bill that 
were submitted by Albert Pike of 
Life Insurance Assn. In behalf of his 
organization and Health Insurance 
Assn., American Life Convention and 
Consumer Credit Insurance Assn. in 
October the subcommittee will hold a 
meeting and give the united industry 
proposals a review. 

Amendments Clarify 


The amendments of ALC-LIA-HIA- 
CCIA are of a clarifying and strength- 
ening nature. The model bill is in 
effect in 22 states and the industry 
would like to have changes or a fully 
amended mode! bill ready for the 
January sessions of the state legisla- 
tures. There was some early hope that 
the subcommittee would find it pos- 
sible to take action affirmatively on 
the amendments here rather than 
later. 

A suggestion by Paul Boyer, repre- 
senting Household Finance, that the 
50% loss ratio bench mark be on an 
earned-incurred basis and be written 
into the bill was opposed by the in- 
dustry. It is too early to enact a loss 
ratio into the statutes, F. Joseph 
O’Regan of HIA said. It is better han- 
dled by administrative ruling. Arthur 
Cade of Federal Life & Casualty 
agreed and added that he _ thought 
the idea was that 50% was to apply 
to companies individually, not to the 
business as a whole. 


Tenn. Agents To Hold Sales 
Type School June 22-24 


Insurors of Tennessee are conduct- 
ing a sales school at Vanderbilt Uni- 
versity at Nashville June 22-24. The 
school will be conducted by Merrett- 
Adams Training Institute of Shreve- 
port, La., and will be devoted exclu- 
sively to sales. 

At the banquet Thursday evening 
Frank Harrington, advertising director 
of North America, will discuss “the 
best kept secret of the insurance bus!- 
ness,” 
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HeNATIONAL UNDERWRITER 


| Studies Pa. Jury Awards, Auto Rates 


(CONTINUED FROM PAGE 6) 
with highest average awards, ranks 
ninth among the 12 counties in per 
capita buying income, and Lancaster, 
with lowest average jury awards, 
ranks first in buying income. 

In its examination of premium costs, 
the chamber survey found a clear re- 
lation between the amount of jury 
awards in accident cases, and the rates 
paid for automobile insurance in a giv- 
en county. Jury verdicts exert a strong 
influence on premium rates, despite 
the fact that only a small percentage 
of claims reach the jury box for de- 
termination, the report pointed out. 
Verdicts set a “going rate’ to which 
out-of-court settlements are geared. 

However, the report added, direct 
comparisons between a county’s jury 
award level and its auto insurance 
rates are complicated by the fact that 
insurance rating territories in many 
cases cover multi-county areas. 





Two Rating Schedules 


Two different rating schedules were 
used for comparison—schedule A, 
which is used by a great number of 
companies, and schedule B, which is 
used by one large company. The low- 
est liability premium available in each 
schedule for the average family man 
who uses his car to drive to and from 
work and who has no youthful drivers 





Compulsory Auto Bills Are 


Introduced In Louisiana 


Among several bills introduced in 
the Louisiana legislature are two to 
make motor vehicle liability insur- 
ance compulsory. Another would pro- 
vide for basing auto rates on the ac- 
cident history of each insured. 

One bill would amend the consti- 
tution to authorize the legislature to 
waive immunity of the state or its 
political subdivisions from suit and 
liability. Another would define unfair 
trade practices in the insurance busi- 
ness, 

Two measures deal with surety sit- 
uations—one would make it a 
presumption that the person furnish- 
ing drawings, plans or specifications 
for public or private construction has 
warranted them free from fault and 
to be adequate and suitable. The oth- 
er would hold the contractor not lia- 
ble for defects in construction if the 
work is done according to plans and 
specifications furnished him. 

Other bills would clarify the set-off 
of an unearned premium claim and 
amend the statutes to clarify contin- 
gent claims allowed by a receiver to 
insured 


New Economy Auto Plan 


Plains of Cimarron, Kan., formerly 
Cimarron Casualty and now the econ- 
omy auto affiliate of Cimarron, is of- 
fering a safe driver policy in Missouri 
and Nebraska. Plains operates under 
the National Bureau safe driver plan 
with a modification involving a merit 
point system which credits accident- 
and violation-free drivers for a period 
of five years or three years. The com- 
Pany has a six-month and annual 
Policy utilizing the streamline proce- 
dures. Operations are through the 
agency system. 


Zurich Names Edgett At Buffalo 


Zurich has appointed Kenneth W. 
Edgett Jr. sales superintendent at 
Buffalo. He joined the company as a 
field man in 1959 and before that was 
In local agency work and in the field 
for American. 
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in his family, was expressed in the 
index figure 100. 

Under schedule A, the rating terri- 
tory of Berks, Lancaster and York, 
with the lowest average jury award 
total of $268,327 during the six-year 
period, also receives the lowest premi- 
um rate, 100. Schuylkill county, with 
the next lowest jury awards, $274,845, 
has a premium index of 119. The rat- 
ing territory of Lehigh, Northampton 
and Dauphin, with average jury award 
totals of $305,649, has a premium in- 


dex of 136. Erie county, with jury 
awards of $725,102, has a premium in- 
dex of 143. 


Beaver County Exception 


Beaver, the next county on the 
ascending scale of premium costs, is 
the only one whose jury awards ($865,- 
962) do not directly match its pre- 
mium index position. Beaver’s premi- 
um index is 147. The rating territory 
of Washington, Cambria and Fayette, 
with average jury awards of $748,205, 
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county motorists benefit from these 
arrangements (the three-county rat- 
ing) and Cambria and Fayette county 
motorists are required to shoulder a 
portion of the claims of Washington. 

In schedule B, however, Washington 
county is a separate rating territory 
and its premium index, 200, tops the 
list and is double that of Dauphin, 
Berks, Lancaster and York, at 100. 
Fayette, Erie and Beaver, grouped to- 
gether for rating purposes, have a 
premium rate index of 155. Cambria is 


has the highest premium index, 188. 
The report points out that Washington 


rated at 150, Lehigh and Northampton 
at 120, and Schuylkill at 106. 














Postal Life 
offers 
General Insurance 
Agency owners 
the stability 

of association 
with a leading 
New York 
company 




















511 G FIFTH AVENUE, NEW YORK 17,N.Y. 





can have 

more money, 

more prestige, 

more independence 
from the life insurance 
your agency writes 


Your agency can be the Postal Life General Agent in your 
community, and 











*KGive you higher commissions, the general agent’s com- 
missions, on each dollar’s worth of life insurance you 
and your agency sell, regardless of volume. 


*Gain for your agency the prestige of a general agent 
association with a leading New York life company. 


*Help you remain an independent businessman. In fact, 
you gain independence through greater income from 
your new Life line. 


And that’s not all! Here are the specific benefits Postal 

General Agents enjoy: 

ym» top G.A. Contract, assuring top commissions, vested 
renewals and easy access to continuous service fees. 


° Flexible underwriting—‘‘custom” consideration of cases. 
e Up td $10,000 free group insurance. 


e A realistic expense formula for reimbursement of agency 
expenses. 


fully integrated development program with indoctrina- 
tion from the Home Office, frequent agency visits, annual 
general agents’ conferences plus agency conventions. 


A complete range of policy contracts that are sales tools in 
themselves . . . forward-looking and easy-to-understand. 


e A close association with a highly regarded New York 
company 55 years strong in the life insurance industry 
...a company which sells exclusively through its general 
agents, who have sextupled Postal Life’s insurance in 
force in just the past 11 years. 


Now, how about you? Can your agency meet these 
qualifications? 


e You have successfully operated your general insurance 
agency for at least five years in the same community. 


e Your agency presently writes a substantial volume of 
life business. 


e Your community is in Conn., Delaware, IHinois, Indiana, 
Maryland, Michigan, New York, Pennsylvania, Virginia. 


If you can say ‘“‘yes’”’ to the above requirements . . . then 
write, right now, in complete confidence, to Donald L. 
Smith, Director of Agencies, and tell him about yourself 
and your agency. It may well be the wisest move you’ve 
made since you went into business for yourself! 


POSTAL LIFE 


exclusively through General Agents 


_Prswvance Company, ae: 


GeorcE Kotopny, President 
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1959 Countrywide Loss, Expense 





HieNATIONAL UNDERWRITER 


Ratios Compiled By N. Y. Department 











COUNTRYWIDE NET PREMIUMS UNDERWRITING RATIOS ANALYSIS OF EXPENSES 
AGGREGATES i i net flLoss |commis- | OTHER TAXES 
BY LINES WRITTEN! EARNED LOSS |EXPENSE] GAIN \|ADJUST- |SION AND | ACQUISI-4 GENERAL | AND 
} | MENT BR E| FEES 

TOCK_COMPAN | | 
Fire $1,242,388,597 | $1,209,537,265 | 50.7 | 48.7 .6 3.9 25.4 | 6.6 9.3 3.5 
Extended Coverage 456,713,501 457,423,895 | 42.3 | 53.3 4.4 7.5 27.0 | 6.7 8.8 3.3 
Homeowners Multiple Peril 371,597,715 264,885,314 |} 45.7 | 50.2 4.1 6.1 25.6 | 8.2 7.5 2.8 
Commercial Multiple Peril 28,640,279 27,165,053 |} 62.1 | 43.4 “5.5 4.8 3.4 | 10.4 11,0 4.1 
Ocean Mar ine 188,688,030 186,204,429 || 61.4 | 34.6 4.0 6.3 16.9 | 3.8 6.3 143 
Intend Marine 309,468,175 298,728,085 |, 51.2 | 47.4 1.4 5.9 22.0 ; 7.9 8.3 3.3 
Accident 60,559,578 61,029,856 || 39.8 | 54.4 5.8 4.2 28.1 ; 8.8 10.5 2.8 
Accident and Health 47,981,962 46,442,157 || 46.6 | 46.0 7.4) 3.6 23.6 | 1.9 5.1 2.6 
Hospital end Medical 64,896,028 62,093,258 |} 50.3 |! 45.9 3.8 3.6 20.6 13.6 5.6 2.5 
Group Accident and Health 487,371,815 476,712,836 82.3 15.7 2.0 re 5.3 \ 2.9 bm 2.3 
workmen's Compensation 662,781,241 650,828,914 || 65.7 | 34.8 - 5 8.9 1.1 | 3.0 8.2 3.6 
Liabliity Other Than Auto 466,835,212 446,456,875 | 43.2 | 54.8 2.0 |} 15.3 20.2 | 505 11.0 2.8 
Automobile Liability (B.1.) 1,424,880,626 | 1,372,444,242 |} 63.0 | 43.2 -6.2 |} 12.3 16.7 | 5.2 5.8 3,2 
Automobile Property Damage 599,620,071 584,592,311 | 54.9 | 43.6 1.5 |] 11.4 17.5 5.5 6.2 3.0 
Automobile Collision 520,607,545 522,864,940 || 49.8 | 42.8 7.4 77 A.2 j; $5 5.7 27 
Auto, Fire, Theft and Comp. 294,873,317 291,173,750 |} 49.5 | 43.4 7.1 7.0 25 | 58 6.3 2.8 
Property Damage Except Auto 109,319,061 106,293,041 | 41.9 | 53.3 4.8 || 12.4 19.9 | 6.0 12.1 2.9 
Fidelity 73,625,905 73,561,526 || 37.1 | 54.6 8.3 9.0 17.9 | 10.1 14,5 3.1 
Surety 139,959,899 140,328,829 | 23.9 | 60.8 15.3 6.4 24.8 10.6 15.6 3.4 
Glass 29,925,550 30,612,552 | 47.6 | 54.9 -2.5 5.7 27.7 8.1 10.6 2.8 
Burglary and Theft 90,519,729 87,805,301 |} 44.6 | 55.6 - 2 7.2 26.4 8.0 19,2 2.8 
Boiler and Machinery 55, 700, 126 51,157,679 || 29.9 | 66.9 3.2 2.6 7.1 a7 36.0 3.5 
MUTUAL COMPANIES 
Fire 186,630, 161 189,949,918 | 44.2 | 38.4 17.4 3.0 15.3 8.8 8.5 2.8 
Extended Coverage 63,031,181 66,742,695 | 35.1 | 44.8 20.1 6.2 18.8 9.2 7.9 2.7 
Homeowners Multiple Peril 79,943,352 60,766,880 | 36.9 | 46.1 17.0 5.9 17.9 12.8 74 2.4 
Commercial Multiple Peril 3,993,348 3,260,363 | 57.5 | 44.4 “1,9 6.8 9.5 13.6 11.4 3.1 
Ocean Mar ine 24,026,098 24,233,403 | 69.3 | 22.9 7.8 9.5 6.0 3.2 3.6 6 
intend Mar ine 29,347,799 28,007,672 | 48.3 | 39.4 12.3 5.0 11.8 11.9 8.0 27 
Acc ident 2,825,907 2,860,449 | 49.4 | 36.9 13.7 6.8 14.0 12 6.4 2.5 
Accident and Health 3,888,569 3,873,014 | 69.6 | 33.4 -3.0 3.5 42 14.0 6.7 2.0 
Hospital and Medical 4,761,288 4,639,856 | 44.8 | 44.1 WwW. 4.9 13.9 15.8 a4 2.4 
Group Accident and Health 110,931,145 111,055,288 | 83.6 | 15.8 6 3.0 2.1 5.3 3.1 2.3 
Workmen's Compensation 379,887,755 378,220,150 | 63.4 | 25.9 10.7 8.3 2.0 5.0 7.0 3.6 
Liability Other Than Auto 134,867,080 124,911,873 § 45.1 | 44.5 10.4 || 17.5 9.4 6.8 8.2 2.6 
Automobile Liability (B.1.) 566,949,749 540,869,385 |} 64.1 | 38.7 -2.8 || 14.9 8.0 8.7 4.2 2.9 
Automobile Property Damage 254,293,393 244,817,816 | 57.9 | 36.7 5.4 || 12.8 7.8 9.1 4.4 2.6 
Automobile Collision 236,228,530 231,004,314 | 47.1 | 34.3 18.6 9.5 8.5 9.8 4.1 2.4 
Auto, Fire, Theft and Comp. 124,417,588 120,462,113 | 51.1 | 35.2 13.7 9.6 8.3 10.4 4.5 2.4 
Property Damage Except Auto 25,373,172 24,630,776 | 43.1 | 39.7 19.2 1 92.2 6.2 9.3 9.6 2.4 
Fidelity 7,110,972 6,071,159 | 49.6 | 35.4 15.0 9.0 5.3 9.3 9.4 2.4 
Surety 1,563,561 1,880,801 || 44.3 | 46.4 9.3 3.0 29.9 4.9 6.3 2.3 
Glass 3,232,920 3,241,060 | 52.1 | 44.3 3.6 5.2 12.3 13.8 9.9 3,9 
Burglary and Theft 7,595,778 7,261,152 | 48.7 | 44.8 6.5 8.1 10.9 12.9 10.4 2.5 
Boller and Machinery 21,027,016 20,288,867 | 22.8 | 31.5 45.7 2.6 3.1 7.4 16.6 2.1 
REINSURANCE COMPANIES 
Fire 116,239,245 110,943,012 | 54.3 | 46.8 “1.1 2.7 41.7 9 1.3 2 
Extended Coverage 35,707,511 34,359,857 || 42.7 | 48,0 9.3 3.5 41.7 11 1.4 3 
Homeowners Multiple Per il 21,288,842 15,216,330 | 45.4 | 48.1 6.5 3.4 39.8 1.4 1.6 1.9 
Commercial Multiple Peril 4,443,593 3,735,080 | 57.1 | 46.4 -3.5 3.5 39.8 1, 17 = 
Ocean Mar ine 7,945,072 8,208,048 | 74.6 | 30.9 -5.5 3.6 24.3 1.0 By me” 
Intand Mar ine 14,654,916 13,427,691 | 57.8 | 47.1 -4.9 4.0 39.7 1.4 7 . 
Acc ident 3,267,036 2,975,276 } 41.7 | 40.9 17.4 1.4 33.7 3.1 2.1 6 
Accident and Health 4,001,740 3,516,134 4 37.2 | 55.0 7.8 9 48.0 | 3.9 ve 5 
Hospital and Medical 1,965,656 1,951,823 | 51.8 | 48.0 2 3.2 33.0 | 5.9 4.0 1.9 
Group Accident and Health 7,684,130 7,072,313 68.9 | 31.3 - .2 1.6 22.1 4.0 22 1.4 
Workmen's Compensation 9,447,120 9,182,375 41.3 | 35.4 23.3 6.7 22.4 2.4 2.6 C2 
Liebility Other Than Auto 14,521,323 13,222,184 4 58.8 | 44.1 -2.9 9.0 29.9 2.3 22 at 
Automobile Liability (8.1.) 49,904,255 48,085,320 65.0 | 41.2 -6.2 6.2 31.6 v7 1.4 2 
Automobile Property Demage 13,627,247 12,805,168 | 35.8 | 40.8 23.4 4.9 32.3 1.6 1.6 .4 
Automobile Collision 7,638,032 6,821,916 | 55.2 | 40.8 4.0 4.5 31.4 1.7 2.6 6 
Auto, Fire, Theft and Comp. 12,928,262 10,934,393 | 43.6 | 54.3 2.1 4.1 47.0 1.4 1.6 @ 
Property Damage Except Auto 3,261,210 2,829,692 | 37.3 | 38.5 24.2 6.5 26.7 1.9 2.4 1.0 
Fidelity 8,809,482 9,077,463 | 48.5 | 50.4 1,9 4.1 43.2 1.6 19 4 
Surety 29,957,142 30,024,485 | 47.6 | 57.5 5.1 4.9 49.1 1.7 1.3 5 
Gless 414,831 400,000 {| 35.4 | 44.7 19.9 3.9 32.5 3.6 3.5 1.2 
Burglary end Theft 2,562, 806 2,499,020 |} 31.8 | 45.1 23.1 2.6 37.6 2.1 22 6 
Boller and Machinery 1,080,118 935,102 || 21.7 | 26.6 51.7 4 20.2 1.8 3.7 5 






































Summary figures from its booklet 
on 1959 loss and expense ratios to be 
available in August have been released 
by the New York department. Aggre- 
gate experience is given for all fire 
and casualty companies licensed in 
New York in 1959 for major lines. 

The net gain for each line in the 
tabulation differs from those reported 
by companies in their expense ex- 
hibits, since the department computes 


and for taxes and fees on a written 
instead of an earned premium basis 
in the belief that the results are more 
realistic. 


Income Tax Not Included 


Expenses do not include federal in- 
come tax. Net gain shows results be- 
fore federal income tax. 

The chart reveals a gain of 17.4% on 
fire for the mutuals and a gain of 6% 





loss of 1.1%. Mutuals lost 2.8% on 
auto BI, stock companies 6.2%, and 
reinsurers 6.2%. 

On auto PDL, mutuals had a gain of 
5.4%, stock companies 1.5%, and rein- 
surers 23.4%. In A&S, stock companies 
and reinsurers had respective gains of 
7.4% and 7.8%, while mutuals lost 3%. 
While stock companies had a gain of 
only 3.2% on boiler and machinery, 
mutuals realized 45.7%, and the re- 





ratios for commissions and brokerage for stock companies. Reinsurers had a insurers. 51.7%. 
Western Opens Regional been state agent in southern Wiscon- GAB Names Holloway For 
7 sin. Dwayne Query goes from the “ 

Office; Conley Manager home office to the new branch as an Connelly In Richmond 

Western of Fort Scott, Kan., has underwriter. Field service will be pro- General Adjustment Bureau has 
opened a regional office in Crystal vided in Wisconsin by Gerald J. Thom- transferred John P. Holloway Jr., 
Lake, Ill. The new office will serve as of Beloit and in northeast Illinois Goldsboro, N. C., manager, to Rich- 
Wisconsin and_ northeast Illinois by Lowell J. Martin of Aurora. mond to succeed R. R. Connelly, man- 
agents who previously reported at — ager, there who retired from active 


Chicago. The Chicago office in the In- 
surance Exchange Building will 
henceforth serve Chicago agents ex- 
clusively. 

Manager of the new branch is John 
J. Conley, who for several years has 


Kemper Promotes Walter Hutt 
Kemper companies have appointed 
Walter A. Huff a junior executive. He 
joined the organization in 1947 and is 
currently assistant secretary of the 
Kemper insurance junior board. 


service May 24. Before becoming man- 
ager at Goldsboro two years ago, Mr. 
Holloway was senior adjuster at Nor- 
folk. He is succeeded at Goldsboro by 
E. H. Crumpler, formerly a senior ad- 
juster at Rocky Mount, N. C. 


June 3, 1969 


Employers Mutual 
Promotes Staples, 
Snure, Two Others 


Stanley F. Staples and Dale Snure 
have been promoted to the newly cre. 
ated post of senior vice-president of 
Employers Mutual of Wausau, and 
C. E. Smith has been named vice. 
president of sales and advertising, 
R. J. Wendorff, formerly assistant 
counsel, has been elevated to assistant 
general counsel. 

Mr. Staples has been vice-president 
of sales and advertising since 1944. He 
joined the company as an agent at 
Minneapolis in 1933, becoming vice. 
president and comptroller in 1936. 

Mr. Snure has been with the com- 
pany since 1932, having previously 
been with Berkshire Life. He became 
resident vice-president in 1943 jn 
charge of New York, New Jersey and 
Connecticut. 

With Employers Mutual since 1942, 
Mr. Smith became assistant - sales 
manager in 1945 and sales manager 
in 1952. In February he was promoted 
to general sales manager. 

Mr. Wendorff joined the legal staff 
in 1947. He became assistant counsel 
in 1953. 


More Rockdents Mean 
More Premiums, Mich. 


Motorists Are Warned 


LANSING—A warning of probable 
auto insurance rate increases in Mich- 
igan due to a rising volume of acci- 


dents drew widespread publicity 
throughout the state. 
Michigan Insurance Information 


Service noted that a three-year trend 
toward fewer highway casualties was 
reversed last year. Final figures 
showed 85 more traffic deaths, 7,106 
more injuries and 20,837 more reported 
accidents than during 1958. 

Preliminary figures indicate auto 
loss payments in Michigan during 1959 
were up approximately 10%, a cash 
increase of some $11,600,000, bringing 
the insurance loss total to $128,200,000. 
These totals, MIIS pointed out, repre- 
sent a 270% increase during the 13 
years since World War II. 

The alarming trend is continuing 
this year, the report stated, with 
deaths up 4% during the first two 
months of 1960, while injuries were 
up 57%. MIIS said “the major factor 
in what the ultimate effect may be is 
whether the upward trend of accidents 
can be halted.” 


Wilson, Lubell Promoted 


By General Fire & Cas. 

Robert H. Wilson and Robert Lubell 
have been elected treasurer and as- 
sistant treasurer, respectively, of Gen- 
eral Fire & Casualty. 

Mr. Wilson, assistant treasurer since 
1955, succeeds the late Milton H. Cas- 
sidy. He joined the company in 1950. 


Mr. Lubell, who also retains his 
position as chief accountant, started 


with the company as an accountant 
in 1952, became chief statistician 1 
1956 and head accountant in 1957. 


Central Mutual Appoints Three 

Central Mutual of Van Wert has ap- 
pointed Joseph S. Beckman assistant 
treasurer, E. M. Brown resident sec- 
retary at Toronto, and F. W. Purmott 
Jr. assistant secretary. Mr. Beckman 5S 
manager of the statistical department, 
Mr. Brown has been Canadian manag- 
er since 1954, and Mr. Purmort heads 
the inland marine department. 
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June 3, 1960 


Schwindt, Holbrook, 
Souder Are Advanced 
By Marsh & McLennan 


Walter A. Schwindt has been elected 
chairman of the executive committee 
of Marsh & McLennan, and John 
Holbrook has been named executive 
vice-president and W. F. Souder Jr. 
senior vice-president and a director. 

Mr. Schwindt has been at the New 
York office of M.&M. since 1922. He 
was elected a vice-president in 1941, a 
director in 1951 and a senior vice- 
president in 1959. 

Mr. Holbrook joined M.&M. in 1931 
in New York, becoming a vice-presi- 
dent in 1947, a director in 1951 and a 
senior vice-president in 1959. 

Mr. Souder has been in insurance 
since 1931. He established his own 
agency at Indianapolis in 1948 and 
merged with Marsh & McLennan in 
1952, at which time he became head 
of M.&M.’s Indianapolis office. He was 
transferred to Chicago as vice-presi- 
dent in 1956. 


Zurich Names Bushnell, 
Gallina At Los Angeles 


Zurich has appointed Richard A. 
Gallina sales superintendent at Los 
Angeles. He has been sales superin- 
tendent at Cleveland. 

John A. Bushnell, formerly sales 
superintendent in Los Angeles, has 
been appointed administrative assist- 
ant in that office, replacing E. S. 
Young, who has resigned. 

Mr. Gallina joined Zurich as a sales 
representative at Cleveland in 1956 
after 12 years with Fireman’s Fund 
and Continental Casualty. He was pro- 
moted to sales superintendent at Cleve- 
land in 1957. 

Mr. Bushnell joined Zurich in 1950 
as an underwriting trainee. In 1952 
he became field assistant. He was 
transferred to Chicago in 1957. A year 
later he returned to Los Angeles where 
he became sales superintendent. 


Callahan Is Promoted 


John J. Callahan has been named 
assistant secretary of U. S. Casualty. 
He joined the company in 1948 as an 
underwriter and was advanced to 
manager of the compensation and 
liability department in 1955. 

Toedman Agency Names Toedman 

Gordon R. Toedman has been ap- 
pointed resident manager at Topeka 
for Neil L. Toedman general agency, 
which specializes in motor carrier cov- 
er. The home office is in Yates Cen- 
ter, Kan., where it was established 25 
years ago. 








HeNATIONAL UNDERWRITER 


Experts Advise Rapid 
Transit System To Cut 
S. F. Area Auto Rates 


A regional rapid transit system in 
the San Francisco Bay area would 
lower automobile insurance rates, as 
well as contribute to the highway 
safety picture. This is the substance of 
a report published by John J. Savage, 
manager Pacific coast branch National 
Bureau of Casualty Underwriters, and 
Marland K. Strasser, associate profes- 
sor San Jose State College. Mr. Stras- 
ser, formerly with the accident pre- 
vention department of Casualty & 
Surety Companies, is an authority on 
accident prevention and highway 
safety. 

The Savage-Strasser report said that 
one-third of the people who carry 
automobile insurance use their cars 
to drive to and from work. They pay 
up to 45% more than those who do 
not use their cars for commuting. 

“It is immediately evident,” the re- 
port said, “that a good percentage of 
these people would effect substantial 
savings in their annual insurance bill 

. if they used public transportation 
in place of their personal cars in going 
to-and-from their place of business or 
employment.” 


Warns Of Increased Rates 


The report warned of increased rates 
to come in congested regions like the 
San Francisco Bay area, saying, “Evi- 
dence indicates that accident frequen- 
cy increases as traffic becomes more 
densified. It is evident that we are 
facing more accidents per 100 insured 
automobiles in the Bay area as time 
goes on. If this occurs, the price of 
insurance must go up a bleak 
picture indeed if the Bay area con- 
tinues to depend primarily on highway 
transportation.” 

Despite accident prevention and 
highway safety programs, the report 
said, “There will be an increased haz- 
ard in operating a motor vehicle on 
the streets in direct proportion to our 
increased concentration of traffic. Any 
tendency that a mass transportation 
system might have to siphon off some 
of this potential increased concentra- 
tion of motor vehicle traffic would 
lessen traffic congestion. To that de- 
gree it would reduce the great social 
and economic losses resulting § in 
death, personal injury and property 
damage in automobile accidents.” 

The report was prepared for the 
San Francisco Bay Area Rapid Transit 
District. 


Allied Mutual Casualty of Des 
Moines has changed its name to Allied 
Mutual. 
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REINSURANCE 


Through Intermediaries Only 


FIRE—CASUALTY — 
THE STUYVESANT INSURANCE COMPANY 


Executive Offices 
1105 Hamilton St., Allentown, Pa. 
HEmilock 5-3541 
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PRIMARY COVERAGES IN ILLINOIS 
WORKMEN'S COMPENSATION GARAGE & DEALERS LIAB. 
AUTOMOBILES & TRUCKS LIQUOR LIABILITY 
OLT—MFRS. & CONTRACTORS MALPRACTICE LIABILITY 
COMPREHENSIVE GEN’L. LIAB. BEAUTY SHOP LIABILITY 
COMPREHENSIVE PERSONAL LIAB. BURGLARY 
PRODUCTS LIABILITY PLATE GLASS-50/50 

%& Special Retros on Large W.C.-Liab.-Fleets, Etc. 


SURPLUS LINES 


OUTSIDE ILLINOIS — Through Licensed 
Surplus Lines Agents in Those States 
And Territories Which Permit Non- 
Admitted Carriers To Write Liability 
Coverages. 


EXCESS LIABILITY 


All 3rd Party Liability Including Excess 
Above Assigned Risk Auto Limits to 
100,000 /300,000 /100,000. 


THE CASUALTY COMPANY WITH EXTENSIVE FACILITIES... 
FLEXIBLE UNDERWRITING .. . REALISTIC RATING ... 
INDEPENDENT! 

SINGLE RISK REINSURANCE TO $2.000,000!!!! 


FIDELITY GENERAL G INSURANCE COMPANY 


A STOCK COMPANY 


222 West Adams Street 


RAndolph 6-4060 Chicago 6, Illinois 





"ap AMERICAN FIRE & CASUALTY COMPANY 


HOME OFFICE * ORLANDO, FLORIDA 
NATION-WIDE 
CLAIM 
SERVICE 


y 
© Surety BONDS ° 


Reinsurance Department 
141 West Jackson Bivd., Chicago 4 
HArrison 7-8432 
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Filings Immediately Effective In New NAII Rating Bill 


(CONTINUED FROM PAGE 1) all-industry rating bills and the rat- —Filing procedures have imposed 
laws, Mr. Lemmon explained, be- ing laws of the states. It was agreed unnecessary administrative burdens 
cause variations from state to state that at least six major problem areas on commissioners. 


in present laws make an integrated under existing laws warranted imme- —The absence in most rating laws 
approach more desirable. Much of the diate attention. of any definitions of the tests for 
theory and language of the NAII bill —In many instances procedures rate excessiveness or inadequacy has 


is not new; it borrows from the all- governing rate filings have not en- caused uncertainty on the part of 
industry bills and from the California, abled insurers to respond promptly both regulators and the regulated. 
Missouri, Ohio and Oklahoma laws. enough to changing circumstances; —Ambiguities in the provisions of 
Mr. Lemmon told the subcommittee delays have occurred to proposals most rating laws “have given rise to 
that NAII has made “an intensive both for upward and downward rate the assertion by certain groups of 
and painstaking” reappraisal of the adjustments. companies of an alleged right to op- 
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pose as ‘aggrieved persons’ the rate 
filings of competitor companies.” 
—The deviation procedure, by ree. 
ognizing bureaus as adverse parties 
and necessitating annual renewal, has 
proved “cumbersome and costly,” ang 
has often delayed rate reductions. 
—Existence of separate fire ang 
casualty rating laws in most states 
has unnecessarily complicated the ap- 
plication of those laws to rates for 
multiple peril package coverages. 


Product Of Special Committee 


NAII’s bill is the product of a spe- 
cial committee made up of a repre. 
sentative cross-section of the mem- 
bership. It was unanimously adopted 
by that committee and by the NAII 
board of governors, Mr. Lemmon said. 
He described the proposal as a “mid- 
dle-of-the-road” bill which vests the 
commissioner with ample _regula- 
tory powers while providing him and 
the customer with “the benefits of 
vigorous, lawful competition.” It seeks 
also to accommodate the legitimate 
interests and practical problems of 
every segment of the business. 

In a general explanation of the ma- 
jor provisions of the NAII bill, Mr. 
Lemmon said it provides, in the filing 
section, for the filing of rates and 
supporting information. “In our opin- 
ion rating laws which do not require 
filing err on the side of too few readi- 
ly available regulatory tools.” 

The authority charged with respon- 
sibility for regulating rates must have 
knowledge of the rates being used, he 
added. This information ought to be 
readily at hand without the necessity 
of sending examiners into company 
offices to obtain it. Few states could 
command the corps of examiners 
needed for such a purpose, and the 
delay and expense inherent in such 
an approach make it impracticable. A 
commissioner should not be compelled 
to tell an inquiring citizen that he has 
no record of the rates being charged. 
Further, he should be in a position to 
compare the rates of one company 
with those of another. 


Tells Of Missouri Situation 


Mr. Lemmon commented that in 
Missouri, which has a non-filing law 
for casualty, the practice of making 
rate filings voluntarily on an_infor- 
mational basis has grown up. 

The bill places responsibility for 
rate making on the filer, ‘as intended 
under the all-industry laws.” Rate 
making standards are those contained 
in the all-industry laws. Definitions 
are provided for excessiveness and in- 
adequacy. 

The bill adopts the California-Mis- 
souri definition of excessive, which 
is: “No rate shall be held to be ex- 
cessive unless (1) such rate is un- 
reasonably high for the insurance 
provided and (2) a reasonable degret 
of competition does not exist in the 
area with respect to the classification 
to which such rate is applicable.” 

Mr. Lemmon said the proposition 
that healthy competition provides the 
best regulator against excessive rates 
is too well established to require dis 
cussion.” While most commissioners 
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he need not fear delay in getting rate 
increases when needed he can be 
quick to reduce rates when experience 
permits. On the other hand, he has a 
continuing obligation to keep his rates 
in tune with his assumptions of pros- 
pective experience since he may be 
called upon at any time to meet an 
allegation that the rates do not meet 
the tests of the law. 


Is Heart Of Bill 


“It is not too much to describe this 
provision as the heart of the bill. It 
is offered in the deeply held belief 
that it reflects the lessons derived 
from the recent history of rate regu- 
lation and represents a notable ad- 
vance which will serve the interests 
of: the public, the commissioner and 
the filer.” 

Mr. Lemmon noted that there has 
been “considerable controversy” with- 
in the industry over the question 
of whether recognition of status as 
“aggrieved persons” with respect to 
hearings and appeals on rate filings 
should be limited to policyholders, or 
extended to other persons such as 
- competitors of the filer. “This bill 
will end that controversy by accord- 
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ing that status solely to the filer and 
to complaining policyholders.” 

While persons other than the filer 
and complaining policyholder should 
have no status as parties to hearings 
and appeals on a rate filing, Mr. 
Lemmon said, they should be entitled 
to bring to the commissioner’s atten- 
tion any facts providing reasonable 
grounds for him to believe that such 
filing does not comply with the stand- 
ards of the act. “Although the all-in- 
dustry rating laws do not preclude 
the taking of such steps, it is believed 
worthwhile to make specific provi- 
sion on the subject. Accordingly, this 
bill permits any person in good faith 
to file a written request with the 
commissioner stating reasonable 
grounds for the holding of a hearing 
on any rate filing.” 

He said the effect is to give every- 
one the right of petition to the com- 
missioner but prevent a competitor 
from being a party to a proceeding 
involving the rates of another com- 
pany or bureau. The provision makes 
it clear that the commissioner is the 
sole regulator of rates. 

The deviation procedure under the 
all-industry laws has proven cumber- 
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some and expensive, said Mr. Lem- 
mon. The NAII bill “rectifies those 
all-industry shortcomings in the fol- 
lowing manner: It makes a deviation 
filing operative upon the date speci- 
fied therein, subject to the procedures 
applicable to basic filings. It elimi- 
nates rating organizations as parties 
to deviation filings and removes the 
necessity for annual renewal of devi- 
ations. 

“By virtue of these changes, the 
bill provides a streamlined deviation 
procedure which will enable the pub- 
lic to obtain without delay the advan- 
tages of lower rates on a sound basis.” 

The bill permits the continuance of 
rating organizations, subject to reg- 
ulation. With the commissioner’s ap- 
proval, rating organizations are al- 
lowed to make reasonable rules gov- 
erning eligibility for membership. The 
rights of partial subscribership and 
minority appeal are preserved. 


Samuel Sibbs Retires 


From New Zealand 


Samuel S. Sibbs Jr., fire and ma- 
rine loss superintendent for the U. S. 
for New Zealand, with headquarters 
in San Francisco retired May 31 
after some 4% decades of varied insur- 
ance experience. Mr. Sibbs spent the 
first quarter century in New York. 
With the exception of eight years as 
agency manager for a brokerage firm, 
he spent most of that time in the 
field and in an executive capacity with 
Crum & Forster. He was transferred 
to San Francisco by that group as loss 
department superintendent in 1943 
and joined New Zealand as general 
adjuster in 1948. 


Minnesota CPCUs Elect 


Robert E. Armstrong, State Farm 
companies, has been elected president 
of Minnesota CPCU chapter. Richard 
A. Franzen, Wirt Wilson & Co., is 
vice-president; Rolland H. White, An- 
chor Casualty, secretary, and Frank I. 
Butterworth, Maryland Casualty treas- 
urer. 


General Accident In 


New Assignments; 
McCloud Advanced 


General Accident has reassigned ex. 
ecutive duties. John T. Orr, deputy 
general manager, who has been jp 
charge of nationwide underwriting op. 
erations, will continue as the senior 
underwriting executive and will haye 
direct supervision of underwriting jp 
the east. 

Arthur T. Fleischhauer, assistant 
general manager, who has been re. 
sponsible for group production actiyj. 
ties, will be in charge of underwriting 
in the west. 

Lee W. Taylor, assistant general 
manager, who has been in charge of 
property underwriting departments, 
will supervise production. He will di- 
rect the home office agency depart- 
ment, branch offices and general agen- 
cies. 

Earl McCloud, superintendent of 
casualty claims, has been named as- 
sistant general manager and will su- 
pervise claims in the west. Mr. Mc- 
Cloud has also been named a secretary 
of Potomac and of Pennsylvania Gen- 
eral. 

Joseph M. McNamara, assistant gen- 
eral manager, will continue to super- 
vise claims in east. 


N. Y. Board Reports April 


Losses Down, Amount Up 

New York Board reports fire, EC and 
sprinkler losses for April decreased in 
number 4.18% to 802 but increased in 
amount 37.74% to $3,016,145. Losses 
for the first four months of 1960 have 
decreased in number 13.28% to 4,612, 
but have increased in amount 14.05% 
to $12,315,765. 


GAB Advances Banner 


General Adjustment Bureau has ap- 
pointed E. C. Banner Jr. general ad- 
juster at Roanoke, Va. He has been 
senior adjuster there since 1949. 
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Griffith Foundation 
Has New Officers, 
Vorys Is President 


New officers and trustees have been 
elected to head the Griffith Founda- 
tion for Insurance Education at Ohio 
State University. The foundation, 
which is administered from the col- 
lege of commerce and administration, 
sponsors insurance scholarships, re- 
search projects, publications, the in- 
ternational Insurance Hall of Fame 
and other activities in the field of in- 
surance education. 

The new president of the Griffith 
foundation is Arthur I. Vorys, former 
Ohio superintendent and now an at- 
torney in Columbus. David L. Bickel- 
haupt, associate professor at Ohio 
State, is executive secretary. James 
D. Hammond, assistant professor, is 
associate executive secretary. 

Other officers are: vice-president, 
Paul R. Gingher, president State Auto 
Mutual; secretary, Edward A. Stowell, 
Ohio superintendent of insurance; as- 
sistant secretaries, Lorin Schoephoer- 
ster, director of education and re- 
search State Auto. Mutual, and Wil- 
liam C. Cook, president Republic- 
Franklin; treasurer, Chester O. Sulli- 
van, president Midland Mutual Life; 
past president, Gilbert Moody, Mutual 
of New York, Columbus. 


Industry Members Listed 


Newly elected industry members 
are: Douglas Avery, executive secre- 
tary Ohio Assn. of Insurance Agents; 
Frank L. Barnes, executive vice-presi- 
dent Ohio State Life; Paul E. Beuhler, 
president Beacon Mutual Indemnity; 
Edward C. Danford, second vice-presi- 
dent Mutual of New York; John A. 
Dodd, executive vice-president Buck- 
eye Union Fire; James E. Humphreys, 
executive director Ohio Insurance In- 
formation Service; D. M. Montgomery, 
secretary-treasurer and general man- 
ager Celina Mutual; Edwin S. Over- 
man, assistant dean American Insti- 
tutes Knox Stewart, assistant to the 
president Grange Mutual Casualty; 
William L. Venable, assistant man- 
ager U.S.F.&G., Columbus and War- 
ttn Weeks, Weeks-Finneran agency, 
Columbus. 


Three new university members this - 


year are Everett Walters, dean grad- 
uate school; William E. Schlender, as- 
sistant dean college of commerce, and 
Arthur D. Lynn, assistant dean col- 
lege of commerce, all of Ohio State 
University. 


Weber Elected President 

Herschel O. Weber, Fort Thomas, 
has been elected president of North- 
etn Kentucky Insurance Agents Assn. 
Donald J. Bosch, Covington, was 
Named vice-president; Alice L. Wil- 
son, Covington, secretary, and Thomas 
R. Berger, Covington, and George E. 
Lewis, Covington, were named to the 
executive committee. 


Life Insurers’ A&S 
Experience In N. Y. 
Last Year Reported 


Life companies writing A&S in New 
York in 1959 accumulated premiums 
of $278,662,683 against losses of $216,- 
217,808. Premiums of non-profit hos- 
pital plans amounted to $232,176,553 
and losses totaled $190,490,505. 

Individual companies’ experience 
is tabulated below. 

LIFE COMPANIES’ A&S 
Premiums ie 


Columbian Nat. ......... .. 586,659 434,575 
TREE BS ancecncescsccoscsccssees 24,567,940 20,813,073 
Farm Family ......... sail 5 eeereee 
















Home Life, N. Y. .........00..00 1,301,034 “967, 997 
John Hancock ...... ... 8,282,136 6,694,279 
Mutual of N. Y. .. 1,607,536 964,220 
Postal Life .......... nein 12,669 8,008 
pO ee een 3,085,091 2,269,666 
Companion Life ..... soo «AEE cccacnstsonanann 
Farmers & Traders .. .. 197,324 95,769 


Loyal Protective - 
SS ae 

Prov. Life & Cas. 
Phoenix Mutual .. 





State Mutual ........ ne 
Mutual, Canada... EE) cnssacaptacssene 
Travelers 
See 2,835,368 1,221,665 
CTT 8 EEE 1,544,393 1,043,758 
Group A&H 36,585,641 29,274,147 
(gE 18,383 10,221 
Aetna Life ...... ..25,581,996 21,188,360 
Amalgamated ... ...16,565,856 12,858,811 
American, N. Y. = 72,233 12,230 
Bankers, Iowa ....... .. 741,977 605,719 
Bankers Security .. 145,684 66,862 
Berkshire Life _.... .. 343,202 170,170 
Canada Life ...... = 21,656 8,831 
Colonial Life ™ Te - cctaainaiieas 
Columbian Mut. .. .. 1,200,337 507,822 
Conn. General ......... ...17,457,459 14,136,110 
Continental Assur. ... 3,839,022 2,678,948 
GIS BI onveccoccccsscece is 30,885 8,353 
Eastern Life _............ ae 8,059 2,589 
Empire State Mut. .. 2,086,797 1,112,369 
Northeastern _ .................... .. 5,905,668 5,790,929 
Federal Life & Cas. 1,651,171 822,562 


ee e 86,250 37,972 
Guardian Life .. ae 

Manhattan Life .. 
Metropolitan Life 
Monarch Life 





National, Cana a <civenpaniete 
Nationwide _......... 21,664 31,445 
New England Lif 439,128 454,267 
North American 348,711 51,832 
Old Republic ... —3,566 33,670 
Paul Revere . 2,023,925 993,467 
Penn Mutual 231 
Provident Mut. .- 388,907 204,010 
Prudential _.............. .-28,187,345 20,759,217 
Secur. Mut., N. Y. ..... .. 3,646,216 2,046,535 
Teachers L.GA,  .....ccccccereeccecees 292,758 221,477 
MI AMINE, iicctsaccesccecccresers . 6,143,987 5,054,184 
C0 EO eee 1,757,090 1,152,810 
United Mutual .................. 15,768 6,494 
OE. II aicccsccccccccscesessees 5,694,152 3,681,927 
| fA 0 060U!lU6—=Ee ae 633,300 229,534 
Victory Mutual = 25,792 7,897 
yA. Risaniaphiti 2,934 2,681 
NON- PROFIT HOSPITAL 
Assoc. Hosp., N.Y.C.. ..........163,922,421 135,613,032 
Assoc. Hosp., Albany .......... 13,474,534 11,765,783 
Chautaugua Region ............ 976,885 815,921 
Group Hosp. Serv. ................10,404,503 9,165,391 
Hospital Plan Inc. ................ 5,525,000 4,310,301 
Hosp. Serv., Jeff. Cty. ........ 643,070 596,001 
Hosp. Serv., Western N. Y.23,012,889 17,452,695 
Rochester Hosp. Serv. ........14,212,260 10,771,381 
MEDICAL INDEM. & DENTAL 
Central N. Y. Med. ...... .. 4,085,336 2,830,925 
Chautaugua Region ...... 325,971 231,060 
Dental Insur. Plan . ... 900,542 87,209 
Genesee Valley .................... 6,488,803 5,273,333 
Group Health Dent: sc 321,069 134,076 
Group Health Ing. ................13,455,767 9,658,301 
Health Plan Greater N. Y. 20,039,592 16,153,900 
Med. & Surg. Care ................. 2,995,338 2,228,321 
N. Y. State Athletic aa 180,624 
Northeastern N. Y. Med. .. 3,774,042 2,667,678 
United Med. Ser. ...................64,511,281 49,087,865 
Western N. Y. Med. ............12,769,455 10,259,105 


Farm & Home of Indianapolis has 
been admitted to Alabama and Florida. 





— 
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114 years 


of insurance know-how are behind the new 
Guarantee Mutual service mark. For depend- 
able service contact the Guarantee. 

“An Old Company with a Youthful Outlook” 


Guarantee Mutual Insurance Company - Worcester 5, Mass. 
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PACIFIC NATIONAL’S PN/PM PLAN 


New sales tool-— Here is a valuable new sales tool that’s easy for producers 
to handle. We take care of all billing after the first monthly premium payment is 
made. Payments may be as little as $10 per month, and PN/PM can be applied to 
most single coverages, or any combination of coverages. 





Full commission in advance —Best of all, this modern marketing 
plan pays you a full commission immediately on each policy you sell, whether it 
be for one year, three or five. 


PACIFIC NATIONAL FIRE INSURANCE COMPANY 


A MEMBER OF THE TRANSAMERICA INSURANCE GROUP 


PM 


SAN FRANCISCO, CALIFORNIA + PHILADELPHIA, PENNSYLVANIA + SKOKIE, ILLINOIS + DALLAS, TEXAS 
ATLANTA, GEORGIA 





Pay 
Monthly 












‘Wake Up Your Sales 
‘*~ with Anchor’s 


Motel Owner’s Policy! 


Step into America’s exploding insurance 
market—a dynamic field of growth which already 
boasts of 1,197,000 rental units with an annual 
sales volume of $2 billion. Sell owners the one 
packaged policy that has “everything”... at 

a substantial saving. Convenient installment 
payments—credit for existing coverage. Motel 
owners in your territory are waiting to be sold! 


4 ee _ 


es 


MULTIPLE LINE FACILITIES 


See Your ¢ 
bes . Anchor Man for: ANC inden 
Helpful Assistance St. Paul 14, Minnesota Queen City 


INSURANCE COMPANY 
i bik St. Paul 14, Minnesota 
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POST OFFICE BOX 1199, 


Professional Agents Select 


E.M.C FOR — 


COVERAGE | 


... to serve their most valued clients 


. FIRE 2 BONDS ° CASUALTY 
INCLUDING WORKMEN'S COMPENSATION 
@ Competitive mutual rates 
@ Prompt nationwide claim service 
@ Accident prevention engineering 
e@ Branch offices coast to coast 
PROTECTION IN ACTION — EVERYWHERE! 


aA 
A NATIONAL INSTITUTION 
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MUTUAL CASUALTY COMPANY 


DES MOINES 7, 1OWA 
American Agency System 100% e Assets Over $50 Million 








Iowa Agents Learn 
Of Growing Market 


(CONTINUED FROM PAGE 10) 

can reduce his detail and his time 
spent in supervising internal office 
matters, Mr. Walton continued. With 
more time to devote to customers and 
prospects, with prices reflecting a 
minimum differential between his and 
the competition’s, with simpler sys- 
tems, with reduced detail and lowered 
operating expense, the agent will be 
well fortified to get the lion’s share of 
the future market. The independent 
agent is the true professional, Mr. 
Walton said, and with adaptations in 
his operation he can surpass any com- 
petitur. 


Large Part For Electronics 


Electronics will play a large part in 
helping the business “reshuffle” the 
handling of detail, in Mr. Walton’s 
view. He does not think it is important 
“where” the detail work is done. The 
key consideration is that it be done 
accurately, more quickly, more effici- 
ently, and most economically. He urged 
agents to remember that every minute 
spent on prospecting, selling and serv- 
icing produces income. Every minute 
devoted to handling detail after sales 
represents lost income producing time 
and is a drain on volume produced. 

Mr. Arey urged the agents not to 
succumb to the creeping disease of 
“renewalitis.”” This malady causes the 
agent to disregard outside competition, 
scorn the need for young blood in the 
agency, ignore new markets, cling to 
the status quo, resist changes and 
trends and tenaciously cling to detail 
as an excuse for being permanently 
quarantined in his office. 

Mr. Arey shared Mr. Walton’s opti- 
mism on future markets—also basing 
his view on specific economic projec- 
tions. But he stressed that a recent 
survey showed that only 25% of one 
man agencies have any workable plan 
for perpetuation, and this problem is 
by no means confined to one-man op- 
erations. In the next 10 years, the 
number of people in the 18 to 24 age 
bracket will increase three times as 
fast as the general population rate. To 
meet this growing younger market, 
there must be a young man in the 
agency. Many companies are prepared 


to assist agencies with this problem,,. 


Mr. Arey declared. 
Importance Of Life 


He said that agents and companies 
have been busy insuring the golden 
eggs but not the goose that lays them. 
The agents have specialized in proper- 
ty and casualty lines. This has fre- 
quently resulted in a family being 
“insurance poor’—to the extent that 
the aggressive life agent has taken 
more of the family’s insurance dollar 
than he should. 

With a single insurance adviser— 
well qualified in personal coverages— 
this could not happen. A professional 
agent will balance his clients’ needs, 
with proper amounts and kinds of life 
coverage, disability income, A&S, hos- 
pitalization and major medical, home- 
owners and comprehensive auto. He 
ties the account together in a conveni- 
ent payment plan geared to insured’s 
budget. 

Mr. Arey urged agents to surround 
clients with 360 degrees of protection, 
with no gaps in the circle. If they do 
this, he maintained, they can turn 
back the competition, both with respect 
to present insured and future pro- 
spects. 





National Union has moved its Min- 
neapolis office to 845 Plymouth Build- 
ing. 


June 3, 196) 


New Ofticers Named By 
Inland Marine Groups 


Inland Marine Underwriters Assn, at 
its annual meeting elected T, 3 
Kelley of Commercial Union as pregj. 
dent, R. L. Maxwell, Home, vice-pres. 
ident and R. H. Bancroft, St. Pay 
F.&M., executive committee chairman. 

Harold Jackson of William H. Me. 
Gee & Co., outgoing president, ang 
E. A. Ahnberg of Boston were elected 
to the executive committee. 

Inland Marine Bureau, at its an. 
nual meeting, elected R. E. Carr of 
Providence Washington to the execy. 
tive committee. All other officers 
were reelected. 


IIHS Grants $158,800 
For Traffic Safety 


Insurance Institute for Highway 
Safety has made a grant of $158,800 
to Traffic Institute of Northwestern 
University to carry out that institute's 
1960 program in street and highway 
traffic safety. This includes 32 grants. 
in-aid for police officials to attend a 
nine-month training course in traffic 
police administration. 

Previous to the formation of IIHS 
in January of 1959, sustained finan- 
cial support of the traffic institute's 
program by the insurance industry 
was provided through grants by the 
various organizations which now com- 
prise Insurance Institute. 


Big Products Award 


Missouri supreme court has upheld 
a damage suit award of $116,349 
against Ross Manufacturing Co. of 
Kansas City in favor of Paul Dean, a 
plumber, who was blinded when a 
solvent manufactured by Ross blew 
out of a drain pipe and into his face 
while he was working on a stopped 
basement drain in a school at Belknap, 
Ill. 

The award was voted by a jury in 
circuit court and is one of the largest 
personal injury cases ever approved 
by the Missouri supreme court. It is 
also one of the larger awards falling 
in the realm of products liability. 


S. F. Insurance Accountants Mee! 

Theodore K. Strong of McKinsey & 
Co., San Francisco, addressed Insur- 
ance Accountants Assn. of San Fran- 
cisco at the May meeting. 
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CADILLAC ASSOCIATES, INC. 
Insurance Division 
29 E. Madison Bldg. 
Chicago 2, Illinois 
e As the country’s largest executive 


placement service, we can find a man 
the career opportunity of a lifetime. 


Qur national coverage puts us in 
touch with employers in any part of 
the country. 


Employers call on us in their search 
for EXECUTIVE Personnel. 


© Opportunities are currently available 
in all categories: LIFE, FIRE, CASU- 
ALTY, BOND, A&H. 

e@ CADILLAC is where more executives 
find their positions than any where 
in the world. 


H. J. ROBERTS, 
Manager - Insurance 


All inquiries and contacts 
are confidential. 
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ONAL UNDERWRITER 


Gerber Subcommittee Winds Up Its Tour 


(CONTINUED FROM PAGE 8) 

with a regulated industry that has 
not enjoyed adequate earnings for 
over four years is not conductive to 
contentment or a feeling of job secur- 
ity,” Mr. Crafts declared. The record 
also acts as a deterrant to young peo- 
ple choosing a business career. 

“The hundreds of thousands of em- 
ployes who are associated with insur- 
ance enterprises and those we would 
like to have select insurance for their 
life work are entitled to greater op- 
portunities and a more secure future 
than the all-industry statute has pro- 
vided,” he stated. 

Without an extremely favorable 
market of non-insurance securities in 
the past several years and the fact 
that there have been few major ca- 
tastrophes, it is likely the capital 
structure of a number of insurers 
would have been seriously depleted, 
Mr. Crafts commented. Insured have 
not had certainty of security, while 
“the high degree of selectivity forced 
upon underwriters as the result of 
unsatisfactory underwriting experi- 
ence’ has caused many insured to 
find new companies. 


Public Interest Regulation 


Regulation in the public interest, 
said Mr. Crafts, should not be beyond 
that which is necessary “and it 
should be in keeping with the philos- 
ophy that the profit motive must be 
preserved within the concept of the 
private enterprise system.” 

Underwriting selectivity which is 
based on failure to refine rating clas- 
sifications should not be recognized 
as being in the public interest, he 
said, for if it were practiced by all 
companies it would increase the pro- 
portion of unwanted risks and “even- 
tually lead to the federal government 
or the states being forced to provide 
insurance facilities.” 

Mr. Crafts suggested that state in- 
surance officials “recognize their ob- 
ligation” to see to it that 

—Investors in insurance stocks re- 
ceive an adequate return on their in- 
vestment, and that the return be not 
only adequate but competitive with 
other industries, “thus providing proof 
that insurance regulation does not 
restrict reasonable profits.” 

—Adequate rates are provided for 
all classes, thus reducing unwanted 
risks. 

—The Department of Internal Rev- 
enue is importuned to permit appro- 
priate tax-free reserves to be set 
aside for periodic catastrophic occur- 
rences, 


Are Actuarially Sounder 


—Every licensed insurer is required 
to file its pure loss date with the same 
(central) statistical agency. It would 
be anticipated, Mr. Crafts explained, 
that such an agency would develop 
new and more refined classifications; 
that it would have a research unit to 
Study improved techniques for de- 
velopment of sounder data in order to 
obtain better pure loss statistics “and 


have them available for use at an 
earlier date.” 

Mr. Crafts said these changes 
would not only provide an actuarially 
Sounder pricing of insurance, but 
Would also guarantee “wholesome” 


Competition and provide equal op- 
portunity for all insurers; provide 
cilities for those having difficulty 


finding a market and eliminate dis- 
crimination; restrict deviations and 
dividends to differentials in operating 
Costs and efficiency in management, 
and help sustain state regulation and 
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free it from federal interference and 
investigation. 

National Assn. of Insurance Agents 
submitted a statement to the Gerber 
subcommittee. It called for status quo 
except that agents should be given 
more consideration in rate making. 
The agents said they want “reason- 
able” competition. They asked the 
commissioners not to put too much 
emphasis on “free and open” compe- 
tition because it would be “disastrous 
to the business.” 

“To encourage continuance of a 
present trend toward dog-eat-dog 
competition by any recommendation 
of this subcommittee would set the in- 
surance business back 50 years,” in 
the opinion of NAIA. 


Approval With Provisions 

Advisory organizations were given 
approval by NAIA, “provided that 
they recognize that rating should re- 
main at the local level. . . . Channels 
should be freely open for consultation 
at the state and regional level with 
agents’ organizations and other af- 
fected groups.” 

Low rates are not necessarily good, 
according to NAIA, which noted that 
some departments “have too quick- 
ly assumed that any ‘lower rate’ was 
good for the public. This can lead, the 
agents stated, to a control of loss ra- 
tio by “frantic” cancellations. And it 
could spread to lines other than auto. 
“As each successive ‘lower rate’ is 
filed for use in other categories of in- 
surance, who will predict that the 
same situation will not evolve in, say 
the homeowners, packaged-protection 
field? In any event, despite the fact 
that we producers are offering and 
selling to the public the competitive 
contracts which have been made 
available to us, we must conclude that 
the so-called selected risk seeker in 
the automobile insurance field is cre- 
ating a social problem which might 
have been prevented by state regula- 
tion, but may have to be solved by 
social legislation.” 

Not only are devivating companies 
troubling the agents. Their own com- 
panies are filing rates which contem- 
plate a reduced commission. To put a 
stop to this, NAIA suggests that 
“whenever a rate filing is used as a 
device to reduce agents commissions” 
that agents be given the right of ag- 
grieved party. “To deny agents the 
rights to be heard would be a denial 
of legitimate property rights.” 

Finally, NAIA would like all states 
to adopt the provision in the new 
Florida insurance code which requires 
filings be placed on public inspection 
for 15 days before becoming effective, 
during which time a public hearing 
may be called if the commissioner 
concludes it would be in the public 
interest. 


Texas Rating Laws Operations 


Operations of the Texas rating laws 
were described to the Gerber subcom- 
mittee by Penn J. Jackson, chairman 
of the state board of insurance. Texas 
is the state that makes the rates and 
prescribes the policy forms. It is 
unique in this respect. 

President John R. Barry of Corroon 
& Reynolds made another appearance 
before the Gerber subcommittee, 
chiefly to reiterate his thesis that in- 
surance rate approvavl or disapproval 


be handled in a manner similar to 
rates of public utilities—which 
would make available to companies 


and the public “complete and detailed 
findings in relation to matters under 
their jurisdiction, explaining just how 





they arrived at the conclusion that a 
rate met the requirements of the law.” 

Mr. Barry also had comments for all 
but one of the 10 items on the sub- 
committee agenda and to which those 
making statements had been asked to 
address themselves. He favors ag- 
grieved party status for rating bur- 
eaus; favors the one-year devivation 
provision; favovrs standardization of 
forms; wants changes in the deemer 
clause which would give a commis- 
sioner (or rate commission) 30 days 
in which to take positive action on 
rates, favorable or unfavorable, with 
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appeal provisions allowing the new 
rates with the difference placed in es- 
crow until a final decision is made; 
opposes partial subscribership; wants 
filings to be made available for in- 
spection before effective date to any 
member or subscriber of a filing bur- 
eau; wants specific language used to 
define the method of calculating rea- 
sonable profit and the means of pre- 
scribing the rate thereof; and would 
like to see advisory organizations 
limited in scope and function to the 
recommendation of forms and the col- 
lection of statistics. 





WANT ADS 


Rates—$22 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit— 


40 words per inch. Deadline 4 P.M. Friday of week before publication in Chicago office— 
175 W. Jackson Blvd. Individuals placing ads are requested to make payment in advance. 
iq THE NATIONAL UNDERWRITER 





EXECUTIVE TYPE FIELD REPRESENTATIVES 
READY FOR ADVANCEMENT 


We have openings for Executive Type Field Representatives who are 


capable of assuming Managerial positions with opportunities available 
at Dallas, Houston, Milwaukee and elsewhere with a leading aggressive 
independent Stock Casualty Multiple Line Group. Send complete resume 
—all replies confidential. Reply Box P-85, National Underwriter, 175 W. 
Jackson Blvd., Chicago 4, Ill. 








ACTUARIAL OPPORTUNITY 
FOR A STATISTICS OR MATH MAJOR INTERESTED 
IN A CAREER IN THE ACTUARIAL DEPT. OF A 
LEADING MUTUAL CASUALTY AND FIRE INSUR- 
ANCE GROUP. WE WANT A YOUNG MAN WITH 
THE DESIRE TO STUDY FOR THE CASUALTY 
ACTUARIAL SOCIETY EXAMINATIONS AND QUAL- 
IFY HIMSELF FOR ADVANCEMENT IN THE ACTUAR- 
IAL DEPT. OUTSTANDING BENEFITS PROGRAM. 
WRITE: PERSONNEL MANAGER, HARDWARE 
MUTUALS, 200 STRONGS AVE., STEVENS 
POINT, WIS. 








A Midwest Independent firm wants a Fire and 
Inland Marine Adjuster with at LEAST FIVE 
YEARS EXPERIENCE. Possible partnership for 
right man. Write Box P-71, National Under- 
writer, 175 W. Jackson Blvd., Chicago 4, Ill. 








DESIRE TO RELOCATE 
IN COOK COUNTY AREA 


9 yrs. multiple line experience in underwriting 
and field. Heavy fire and marine. 29 yrs. old. 
Familiar with Account Survey Reports and serv- 
ice. Reply Box P-83, National Underwriter, 175 
W. Jackson Blivd., Chicago 4, Il. 


A Progressive Multiple Line Stock com- 
pany with excellent reputation and out- 
standing Underwriting record has position 
open for Fire and Casualty man to develop 
lowa business and manage district office 
in Des Moines. Two companies manual and 
deviated. Auto furnished, liberal retire- 
ment, hospitalization and other benefits. 
Age to 35. Minimum 3 years Fire and Cas- 
ualty experience required. Some sales ex- 
perience helpful. Write Box P-35, c/o The 
National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 








INDIANA 
SPECIAL AGENT 


Multiple line company and running mate for 
continuous policy and direct billing operation 
has opportunity for qualified man to develop 
northern half of state. Fire or casualty experi- 
ence necessary either as an agent, underwriter 
or field man. Give qualifications, references 
and expected salary. 


SUBURBAN CASUALTY COMPANY 
PIONEER INSURANCE COMPANY 


P.O. Box 330 Wheaton, Illinois 








UNDERWRITER-CASUALTY 


We have vacancy for automobile underwriter 
who is capable of learning multiple line oper- 
ation. Prefer at least three years automobile 
underwriting experience. Excellent opportunity. 
Send complete resume to Union Indemnity In- 
surance Group, 303 E. Washington Street, Bloom- 
ington, Illinois. 








AVAILABLE 


Family man age 35 desires position with in- 
surance company as Special Agent or Home 
Office Underwriter, northern Indiana or vicin- 
ity Columbus, Ohio. Have several years ex- 
perience in all lines of insurance as Agent, 
Home Office Underwriting Manager, and Claims 
Instructor. Reply Box P-86, National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Ill. 








Our large international brokerage firm has an 
opening for a Fire Protection Engineer in our 
Chicago Home Office. College graduate with 
at least three years rating bureau, company, 
or brokerage experience preferred. Salary is 
open. Please forward a complete resume to 
Box P-88, National Underwriter, 175 W. Jackson 


BOND CLAIMS 


Newly created position in our expanding Fi- 
delity & Surety Dept. offers excellent Home 
Office opportunity for college graduate under 
35 years old with legal training and 2 to 5 
years bond claims experience. Send resume to 
Personnel Director 


AMERICAN CASUALTY CO. 
412 Washington Street 
Reading, Pa. 











AGENTS—BROKERS 


Large class | agency, seventy years old, 
is interested in agents or brokers controlling 
quality business. Have top rated companies 
providing all forms of insurance. Can 
arrange office facilities or will purchase 
your business. Modern air conditioned office 
in prestige loop building. Write Box P-87, 
National Underwriter, 175 W. Jackson Bivd., 

















Operational Analysis, Rate Development & 
Cost Control. Management background with 
organization ability. 39 years old, married; 
wishes to have future with growing company. 
Reply Box P-91, National Underwriter, 175 W. 





Blvd., Chicago 4, Ill. Chicago 4, Ill. 
Available WANTED 
CONTROLLER-AMINISTRATIVE EXEC. 
14 yrs. experience in Systems & Procedures, FLORIDA . . . College graduate, 3!, married, 





Jackson Blvd., Chicago 4, Ill. 





desires to locate in Florida. Would be willing 
to buy into an agency or work as a Fieldman. 
Six years experience in selling and promoting 
all lines of insurance. Write Box P-84, National 
Underwriter, 175 W. Jackson Bivd., Chicago 
4, Illinois. 
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GULF GROUP 


IS TEXAS’ LARGEST 
FIRE AND CASUALTY 
OPERATING EXCLUSIVELY 
ON THE “AMERICAN 
AGENCY SYSTEM” 


ee ee ee 





$59,683,676 


SURPLUS TO POLICYHOLDERS. . $28,510,345 


GULF INSURANCE COMPANY 
ATLANTIC INSURANCE COMPANY 
SELECT INSURANCE COMPANY 


HOME OFFICE: DALLAS 
Pacific Department: Los Angeles » Central Department: Indianapolis 


HieNATIONAL UNDERWRITER 











Limited Vision Is 
Dangerous for 
Insurance Companies, 

too! 















The less you can see, the greater the chance for disaster. It’s as 
true of underwriting insurance risks as of driving a car. 

Only those fire insurance underwriters equipped with the eyes of 
underwriting—up-to-date Sanborn Maps—are able to see the great 
majority of loss-influencing factors on each risk. There is no 
other source of information that reveals so much so quickly, 
so reasonably! 

Don’t take chances. Make sure your underwriters are properly 
equipped for the long road ahead! 


SANBORN MAP COMPANY, INC. "Wa 


Home Office: 629 Fifth Ave., Pelham, N. Y. 
New York City: 85 John St. © Chicago: 220 S. State St. 


San Francisco: 530 Washington St. 
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Texas Agents Elect Jones At Annual ines. 2s 
clever W 
(CONTINUED FROM PAGE 2) that school plants are in the “pre. and statis 
ability will be faced with now un- ferred risk” category. A study jn | to fit a p 
known and unexpected obstacles to Michigan revealed that during the | comein¢ 
plague its plans, but that should not period 1947-57, insurance companies | Agents 
stand in the way of the main objective paid losses to schools amounting to | ning and 
—a healthy growth in a free, competi- only 34% of premiums paid. Of those | assigned 
tive market, Mr. Hampton said. schools carrying 80% coinsurance, | tract whi 
It is estimated that the total popula- 38% were under-insured and 269, | the ansW 
tion will increase in the next 10 years were over-insured. Of those schools Mr. Jone: 
from 180 million to 215 million. With- carrying 90% coinsurance, 52% were | _ 
in this total the fastest growing groups under-insured and 10% were over. Mr. J 
will be young people and old people— insured. “Why ws 
while the total population is growing reaus W 
20%, the old and the young are in- No Loss For 81.6% before tu 
creasing 25%, Mr. Hampton noted. Mr. McNiel said one other fact stoog | Why mt 
out in the study—81.6% of insured | with a 
Notes Urban Growth schools had suffered no fire loss dur. | attemptit 
Urban population is growing. Since jng the 10 year period and 93.1% had | occasion¢ 
1950, farm area population has de- suffered either no loss, or a loss less | the pros} 
creased 15% while non-farm areas than the amount of the two year an- | for mist 
have grown 22%. The number of nual premium. helped tk 
household units, now 52 million, is This Michigan study culminated in | Two | 
expected to reach 63 million by 1970. the formation of a committee to invest- | concerne 
The labor force, now 73 million, is jgate the possibility of a state insur- | nected v 
expected to reach 80 million by 1965 ance program, Mr. MeNiel noted. He } automob 
and 87 million by 1970. said that while he would be the last } driving | 
Mr. Hampton said it is evident the to wish to jeopardize the American | lems. M 
consumer population is growing and tradition of initiative of private capi- | moderat 
the premium potential will follow suit. tal and the profit motive, school ad- Perry Jr 
But for the industry to prosper, a ministrators are going to be more and | Amarillc 
healthy competitive climate must be more concerned with the problem of | ridge; O: 
available. The industry must be alert stretching an inadequate budget to W. Sleer 
to recognize any threats—govern- meet increased needs caused by the | Allen; C 
mental or otherwise—that might population explosion. Administrators | yorris J 
change such a healthy climate and be are going to be forced to cut corners | man, \ 
willing to spend both time and ef- wherever possible and it behooves | worthin 
fort in opposing and disposing of them. agents to make every effort to help 
Nends Agent, Prtasipel them without jeopardizing either the | Panel O 
_— protection for the community or the | The « 
The American agency system is a continuance of the American agency | homeow 
system only so long as there is an system. There is a solution somewhere | William 
agent and a principal, Mr. Hampton which would not involve a state in- | Huvelle. 
om The system is oa just ty surance program, he said. Dallas; 
t is not just companies. It is a combin- . ] 
ation of the two. Every phase of the Dependent On Public ten 
distribution operation and product de- In his presidential address, Mr. Rober 
velopment should have profit goals Mason said that while everyone is | that 
both for the company and the agent familiar with the Big I, it is possible | york jj 
and with some reliable means of meas- there also should be a Big D—remind- busines: 
uring the profit performance of each. jng agents they are wholly dependent ing plar 
In other words, Mr. Hampton said, upon the public. Agents cannot re- | jp isola 
ways must be found of identifying the main progressive and independent | ties wr 
cost and profit factors by agency of a unless they are constantly placing | will de 
given volume and kind of business. themselves at the disposal of those | and thi 
Then, and then only, will it be PpOS- upon whom they depend. agents. 
sible to determine the probable an- Mr, Mason said insurance companies | porte 
swer to such difficult and sometimes provide most of the facilities that are | was on 
controversial problems as what is the needed in the servicing of the insur- values 
proper acquisition cost, including com- ance buying public and agents should tary or 
missions? What marketing aids are be thoroughly familiar with these. 
needed and can be afforded? What Paul H. Jones, NAIA president, sug- 
volume and kind of business should gested that companies consult more a 
an individual agency produce in order with agents in devising policies and 
to be economically satisfactory for 
company and agent alike? 
Can’t Afford To Gamble | ° id | 
Joseph B. McNiel, superintendent of ervice H] pe alll * 
schools, Wichita Falls, had an interest- 
ing talk on what it is the school ad- — 
ministrator expects of his insurance | BOWLES, ANDREWS & TOWNE. Inc. 
agent. He = the =" wage school ACTUARIES 
districts in the U. S. now have an 
estimated $28 billion invested in ele- ae TANTS 
mentary and secondary school prop- EMPLOYEE BENEFIT PLANS 
erties. Administrators have a com- | RICHMOND ATLANTA NEW — 
munity obligation to provide protec- | PORTLAND DALLAS anetor 
tion against losses and it is in this 
area that agents can answer such CONSULTANTS 
questions as: How much insurance is IN MARKETING AND MANAGEMENT 
enough? How can the administrator FOR THE INSURANCE BUSINESS 
know if he is over-insured or under- FrRaNK LANG Associates 
insured? ONE NORTH LASALLE ST. | $21 FIFTH: AVENUE 





Schools can neither afford to gam- 
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ble with public money nor spend it a= 
needlessly. Periodical examination of 
insurance needs and coverage is a 
service the agent can do best and this 
is what is expected of him, Mr. Mc- m 
Niel said. 

Turning to rates, the speaker said 30 N. LaSalle eo anciel 0.4702 
administrators have felt for some time 
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methods to offset competition. Mr. 
Jones asked “How can technicians, 
tlever with slide rules, computers 
and statistical tables, devise contracts 
to fit a public with whom they never 
come in contact?” 

Agents are omitted from the plan- 
ning and preparation and then are 
assigned the task of promoting a con- 
tract which they may not believe to be 
the answer to the problem, he said. 


Cargo Insurers Discuss 
World Conditions 


W. Irving Plitt, vice-president of 
Atlantic Mutual, who was reelected 
chairman of the American Cargo War 
Risk Reinsurance Exchange at its an- 
nual meeting, commented on the val- 
ue of the exchange to its members 
and insured in view of current de- 
velopments. 

He noted the sudden deterioration 
of international relations, plus many 
local trouble spots, and the persis- 
tence of mine losses and sightings. 
Estimates of the liability of the ex- 
change at any given moment are well 
in excess of $1 billion, he said. 

The exchange reelected all officers. 


Mr. Jones’ Questions 


Mr. Jones had some questions— 
“Why must companies and their bu- 
reaus wait until the damage is done 
before turning up their hearing aids? 
Why must agents already burdened 
with a multiplicity of changes and 
attempting to make up lost income 
gecasioned by commission cuts, face 
the prospect of still further payments 
for mistakes that they might have 
helped the companies avoid?” 

Two panels were held. The first 
concerned itself with problems con- 
nected with the attitude of buyers of 
automobile insurance, the Texas safe 
driving plan, and other agency prob- 
lems. M. J. Mittenthal, Dallas, was 
moderator and members included J. D. 
Perry Jr., Abilene; John K. Boyce Jr., 
Amarillo; Blake Johnson Jr., Brecken- 
ridge; Oren H. Soules, Conroe; Dwight 
W. Sleeper, Dallas; W. E. Whitsitt, Mc- 
Allen; G. E. Byrne, Marshall; Josh R. 
Morris Jr., Texarkana; Robert D. Berg- 
man, Weatherford, and Louis F. 
Worthing, Wharton. 


Panel On New Homeowners 


Slate North Central CPCU Institute 

Social and economic conditions that 
will affect insurance in the coming 
decade will be studied at the North 
Central Regional CPCU Institute at 
Bowling Green (O.) State University, 





changing insurance market and stress- 
ed the importance of research. 


BIOGRAPHICAL 


WORLEY JONES was born Feb- 
ruary 28, 1912 in Fort Worth. He en- 
tered the business as a solicitor with 
Jones & Gillis agency of Fort Worth 
in 1932. When the Texas Insurance 
Checking Office opened in 1934 he 
became an examiner there. In 1937 
he joined Continental as a special agent 
with headquarters in Dallas and later 
in San Antonio. In 1939 he joined his 
father in forming Oscar C. Jones & 
Son in Fort Worth. His father has 
been continuously engaged in the local 
agency business in Fort Worth since 
1906. In 1948 Worley Jones was elected 
president of Fort Worth Insurance Un- 
derwriters Assn. and in 1952-53 served 
TAIA as rates & forms committee 
chairman. In 1958 he was named di- 
rector of that organization. He joined 
Texas Blue Goose pond in 1937. 

DURWARD L. ANDERSON was 
born March 6, 1901 in Menard. After 
experience with Cravens, Dargan & 
Co. he joined Phoenix as a special 
agent. He established his own agency 
in 1927 in Houston and has operated 
it in partnership with his son since 
1950. He has served in all phases of 
Insurance Exchange of Houston and 
was rates & forms committee chair- 
man of TAIA in 1955-56. 


The other panel was on the new 
homeowners policy and consisted of 
William E. Larmer, Lubbock; Victor 
Huvelle, Dallas; Robert G. Bezucha, 
Dallas; and G. J. Jones and Angus 
McDonal of the Texas board. James 
L. Curl, Temple, was chairman. 
Robert W. Strain, Texas board, noted 
that Texas is second only to New 
York in total volume of insurance 
business. He said the Texas safe driv- 
ing plan is not structurally perfect and 
in isolated cases there will be inequi- 
ties. Whether the plan succeeds or fails 
will depend upon public acceptance 
and this matter is in the hands of 
agents. 

Porter Ellis, NAIA vice-president, 
was on hand and spoke briefly on the 
values which come from a_ volun- 
tary organization. He pointed to the 
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June 16-18. The institute will be 
sponsored by the Cleveland CPCU 
chapter, and participation will be 
limited to 50. 


Nationwide Mutual Plans 
To Appoint 1,900 Agents 


Nationwide Mutual has launched an 
extensive agent recruiting program as 
part of its plans to extend operations 
into nine additional states this year. 
The company intends to augment its 
present 5,300-man agency force with 
nearly 1,900 new agents within the 
next 18 months. 

Nationwide Mutual operates in 21 
states and the District of Columbia. 
It recently entered Washington, Idaho, 
and Tennessee. Entry into Maine and 
New Hampshire is imminent, and the 
company expects to start operations in 
Georgia, Illinois, Alabama, and Mis- 
sissippi by the end of the year. 

Excelsior conducted a series of meet- 
ings, May 24-25, for its agencies in 
Connecticut, Massachusetts and Rhode 
Island. All agency personnel, including 
wives and key agency girls were in- 
vited. 
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Del. Auto Rates Down 
For Several Classes 


National Bureau has reduced private 
passenger rates in Delaware by an 
average of 5%. Commercial car rates 
have been increased 10.2%, and broad 
coverage garage risk rates have been 
cut by 11.3%. 

National Automobile Underwriters 
Assn. has reduced private passenger 
comprehensive rates by an average 
of 4%. Most $50 and $100 deductible 
rates have been decreased by 13% to 
18%. 

In Wilmington, private passenger 
comprehensive rates are up 5%, and 
private passenger collision rates are 
virtually unchanged. Commercial col- 
lision rates for cars operated within 
a 50 mile radius are reduced 12% 
statewide. All changes were effective 
May 25. 

Central Illinois Adjusters Elect 

Central Illinois Adjusters Assn. has 
elected Norman O. Helm, Springfield, 
president. Other officers are Norman 
Arnold, vice-president; Leonard W. 
Adams, Springfield, secretary, and 
Robert R. Parker, Decatur, treasurer. 


A non-profit corporation established to promote and per- 
petuate the sport of karting on a national level. Member- 
ship is comprised of track owners, operators and promoters, 
kart owners and drivers, distributors and dealers, manu- 
facturers and associated industries. 


In general terms these are some of the services currently 
being provided members of United States Kart 


Association: 


A COMPREHENSIVE NATIONAL INSURANCE PROGRAM 


Complete liability coverage for track owners, operators and pro- 
moters. Personal liability and medical expense coverage is also 
available for kart owners and drivers. Product liability coverage 


is available to manufacturers. 


AN EFFECTIVE 
PUBLIC RELATIONS PROGRAM 


The program, including aid in 
establishment of desirable legis- 
lation, needed to secure general 
public acceptance of karting as 
a wholesome sport. 


Write at once ; 
for complete information 


Dept. 12 
Vickery, Hoyt and Graham, Inc. 


175 West Jackson Blvd. 
Chicago 4, Illinois 


STANDARDIZATION 
Universally accepted and stand- 
ardized track specifications, kart 
specifications, and driver 
qualifications. 
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Editorial Comment 
Taxing The Poor To Help The Well-Oft 


Judging from the number of bills 
proposing government health insur- 
ance for the aged coming from pres- 
idential hopefuls and congressmen 
seeking reelection, one gets the impres- 
sion that a requisite to throwing the 
hat in the ring is throwing a Forand- 
type bill into the congressional hopper. 

From the fervor that has been gen- 
erated in the past few months over a 
subject that previously had received 
little attention, one also gets the im- 
pression that (a) living past age 65 is 
a geriatric phenomenon of only recent 
origin, or (b) the problem of medical 
expenses for older people never ex- 
isted before, or (c) everybody after 
the 65th birthday suddenly becomes 
infirmed and indigent. 

The fact is the problem does exist 
for many older people and has existed 
for a lot longer than Rep. Forand, 
Senators Kennedy, Humphrey, and 
MacNamara and Secretary Flemming 
have been in Washington. However, 
there are now elements of our society 
who suddenly feel compelled to bring 
this to the public’s attention. They 
want action, maybe not today, but 
sometime before Nov. 8, for sure. The 
urgency of their appeals smacks of 
the pitchman’s familiar approach: 
“Get it now! This is your last chance!” 

Apparently ignored is the fact that 
there are some people, 65 or there- 
abouts, who, despite being retired and 
having given up their primary source 
of income, don’t feel that they are old. 
Some of them don’t even consider 
themselves indigent. So if there are 16 
million people over 65, it doesn’t nec- 
essarily follow that there are 16 mil- 
lion really old people, nor impover- 
ished ones at that. 

Recognizing the problem, one won- 
ders if those facing it, along with the 
rest of the nation, will be best served 
by precipitate legislation wrought in 
the catch-as-catch-can of an election 
campaign. Wouldn’t it be better for 
legislators to (1) attack the immediate 
problem—that of helping the older 
people who really need it, and (2) de- 
liberate a little bit to gather informa- 
tion indicating just who needs help 
and what the best approach will be? 


A third consideration might also be 
raised: Is social security a sensible 
vehicle for the program? 

Statistics compiled by such agencies 
as Health Insurance Assn. indicate that 
there are between four and five mil- 
lion senior citizens who experience 
genuine hardship in paying medical 
expenses. This is considerably fewer 
than the number that advocates of the 
Forand and MacNamara omnibus leg- 
islation would provide for. Many of 
these are in their late, late years and 
are infirm or senile. They may become 
the reluctant burdens of their rela- 
tives, or lacking them, may be rele- 
gated to mental institutions when they 
don’t belong there. Naturally, few con- 
gressmen are interested in this group 
alone, because it doesn’t constitute 
much of a voting bloc. 

A sounder approach to helping these 
people might be nursing home care. 
As a possibility, the Hill-Burton law, 
the subsidy under which states obtain 
federal aid for hospitals, could be 
expanded. 

There seems to be much wisdom in 
the suggestion of Rep. Harrison of 
Virginia to defer action until January. 
At that time, committees now study- 
ing the problem in the individual 
states will be able to present a clearer 
picture at the White House Confer- 
ence for the Aging. By then the evi- 
dence will be in, the election will be 
past and Congress and the adminis- 
tration should be able to give dispas- 
sionate and informed study to a prob- 
lem now being treated with all the 
grace and restraint of a Ben Hur 
spectacle. 

The soundness of incorporating 
health insurance into social security 
is questionable, at best. That so-called 
floor of protection of 1937 has become 
an elevator. And it isn’t even paying 
its own way. Last year receipts fell 
about $2 billion short of what was dis- 
tributed in benefits. If history is a re- 
liable predictor, one can expect fur- 
ther increases in the social security 
tax—during election years only, of 
course—and a wider gap between the 
intake and outgo. Should there be 
added the extra burden of health in- 


surance excises? 

It would truly be a bizarre situa- 
tion to have the government tax peo- 
ple under 65, many of whom are fi- 
nancially hard-pressed, to pay for 
medical expenses of all the aged, many 
of whom do not need it. This incon- 
gruity is noted by Edward H. O’Con- 
nor, who as managing director of 
Insurance Economics Society has trav- 
eled and spoken extensively in oppo- 
sition to Forand-type legislation. As 
Mr. O’Connor sees it, “ the 
amount which can. be allocated to 
each will be small indeed. On the one 
hand, we will have the ridiculous sit- 
uation of the government taxing the 
poor to make medical payments to 
those able and willing to care for them- 
selves. On the other hand, the truly 
helpless can receive only a pittance.” 
—R.G.E. 





Personals 


B. G. Gregory, executive secretary 
of the St. Louis board, has been ap- 
pointed by Gov. Blair of Missouri as 
vice-chairman of the governor’s com- 
mittee on employment of the physical- 
ly handicapped. He will head the in- 
surance division of the committee. 


Richard H. Bancroft, vice-president 
of St. Paul F.&M., has been elected Ist 
vice-president of the Greater St. Paul 
Community Chest. 


Fred H. Doenges, retired vice-presi- 
dent of American Auto and of Fidelity 
& Deposit, has been elected director of 
fund raising and development for 
Lindenwood College, St. Charles, Mo. 


William M. Chambless of the Na- 
tionwide Mutual public relations staff 
has been awarded the H. E. Klinefelter 
award by Cooperative Editorial Assn. 
for “raising the standard of cooperative 
journalism.” Mr. Chambless, who is 
editor of Minutes, bi-monthly maga- 
zine of Nationwide, is only the second 
person to receive the award. 


William E. Newromb, president of 
Great American, and Mrs. Newcomb 
plan a European trip this summer. 
They will meet their 13-year-old 
daughter who will be school in 
Switzerland. 


in 


Harry J. Landen, vice-president of 
Springfield-Monarch in charge of New 
York operations, recently marked his 
45th anniversary with the group. He 
was feted at the Drug & Chemical 
Club by 24 friends and _ associates. 
S. Dwight Parker, chairman, presented 
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Mr. Landen with an engraved watch 
and Roy E. Wessendorf, vice-president, 
spoke in tribute to the honored guest. 
Mr. Landen is president of New York 
Board, and is on the finance co:nmittee 
of New York Fire Insurance Rating 
Organization, and on the executive 
committees of Casualty Managers Assn, 
of New York and New York Board of 
Trade. 


Frank G. Harrington, secretary. 
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elected a director of Volunteers Service 
for the Blind of Philadelphia. 
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Frederick E. Marx, engineer in the Watts & 


western department, has retired after 
more than 40 years with Hartford Fire, 


Deaths 


LOUIS C. JOHNSON, 56, fire under- 
writing manager in Chicago of Pro- 
vidence Washington, died of a heart 
attack in Crane, Mo., while on a busi- 
ness trip. He joined Providence Wash- 
ington in 1924 at Chicago and subse- 
quently traveled in South Dakota and 
Minnesota before returning to Chicago 
in 1955 as manager of the fire under- 
writing department for the Chicago 
office territory. 


FINLEY TUCKER Sr., 74, president 
of Finley Tucker & Brother, manag- 
ing general agency of Jacksonville, 
Fla., died there. He founded the gen- 
eral agency in 1905. 


HOWARD E. KOPF, 62, senior mem- 
ber of the Davenport, Ia., law firm of 
Kopf & Christiansen, died there. The 
firm specializes in work for insurance 
companies, and Mr. Kopf had been in 
insurance adjusting since 1922. He was 
also treasurer of Assn. of Insurance 
Attorneys, of which he was a founder. 





WILLIAM HOWLAND, 87, former 
manager of the A&S department of 
General Accident, died. He was the 
father of Billedward Howland, actuary 
of Mutual Benefit H.&A. 


HIRAM C. GARDNER, 82, board 
chairman of Manufacturers & Whole- 
salers Indemnity Exchange of Denver, 
died in an Albuquerque hospital after 
a short illness. Mr. Gardner founded 
the company in 1919. 


CHRISTIAN HANSSON, 90, founder 
of Christiania General and former 
managing director of Storebrand of 
Islo, Norway, died at Oslo. A leading 
figure in Scandinavian insurance, he 
joined Storebrand in 1914. He estab- 
lished the U. S. branch of Storebrand, 
of which Christiania General is the 
successor company, and became man- 
aging director in 1917. He retired in 
1940. 


MORGAN B. BRAINARD Jr., 54, 
senior vice-president, treasurer and a 
director of the Aetna Life group, died 
at Hartford hospital after a_ brief 
illness. His father, who died in 1957, 
was for many years president and 
later chairman of Aetna Life, and his 
great-grandfather, Eliphalet A. Bulk- 
eley, was its founder. 

Mr. Brainard joined Aetna Life in 
1927 and after experience in Aetna 
Casualty’s bond department he was 
transferred to the investment depart- 
ment in 1930 and appointed assistant 
treasurer of Aetna Life in 1935. He 
was later given the same posts in 
Aetna Casualty and Standard Fire. 
He became vice-president in 1948 and 
senior vice-president and treasurer !1 
1957. He was elected a director of the 
group in 1956. 


of a lu 
insuranc 


DAVII 
neapolis 


HARR 
Louis fo 


PATR 
of the C 
St. Paul 
agency ‘ 


KAY | 
died the 
since 19 
Dallas ir 


GEOR 
presiden 
ment mi 
at Yonk 


LEO ¢ 
the gen 
in Augu 


ROBE 
partmen 
partmen 
with the 


ae ee 
ings Mu 
Pennock 
He had 
erly M 
since 19 
1955. 


N. J. ¢ 
Hospital 
HARR 
and tre: 
Washing 
cancer a 


Hospital 
founded 
since 19 
dent of 
ance Ag 
the Hur 


WILL 
Va., age 
at Loud 
been wit 
ager at» 
retired 

continue 


EDWA 
the Mar 
surance 
-0. of A 
Mf injur: 

LUCIE 
Nore ag 
Hospital 


Mrs, 1] 
if the \ 
‘ices, N 
Nediary. 
tome in 
0 this ¢ 

RAYW 
vho rec: 
New Le 
“Ondon 
business 





XUM 





1960 


atch, 
dent, 
‘uest, 
York 
Littee 
ating 
utive 
Assn, 
rd of 


tary- 
been 
rvice 


1 the 
after 
Fire, 





june 3, 1960 


For more than 10 years Mr. Brainard 
was treasurer of Life Insurance Med- 
ical Research Fund. He was formerly 
a commissioner of the Hartford metro- 
politan district and served as presi- 
dent of the Hartford board of police 
commissioners. He also served as 
vice-president of the board of trustees 
of the Kent School and as a trustee of 
the Oxford School. He was a director 
of Hartford Steam Boiler Ins. Co. and 
Hartford Courant Co. 


FRANK O. WATTS Jr., 60, execu- 
tive vice-president of the Ploeser, 
Watts & Co. agency of St. Louis, died 
of a lung ailment. He had been in 
insurance for 30 years. 


DAVID WHITE, 54, manager at Min- 
neapolis for Home, died. 


HARRY A. WACHTER, agent at St. 
Louis for 50 years, died there. 


PATRICK T. SEXTON, 72, president 
of the Cathcart & Maxfield agency of 
St. Paul, died. He had been with the 
agency 20 years. 


KAY CARPENTER, 57, Dallas agent, 
died there. He had been in insurance 
since 1923 and formed his agency at 
Dallas in 1946. 


GEORGE M. MORRISON, 54, vice- 
president and casualty claim depart- 
ment manager American Surety, died 
at Yonkers, N. Y. 


LEO G. MURPHY, 73, who founded 
the general agency bearing his name 
in Augusta, Mont., in 1922, diced there. 


ROBERT E. RUSTIN, 67, forms de- 
partment manager of the Texas de- 
partment, died at Austin. He had been 
with the department 40 years. 


V. P. MOTT, 63, vice-president Hast- 
ings Mutual, died of a heart attack at 
Pennock Hospital in Hastings, Mich. 
He had been with the company, form- 
erly Michigan Mutual Windstorm, 
since 19837 and a vice-president since 
1955. 


WILLIAM H. HORRE, 81, Elizabeth, 
N. J., agent died at St. Elizabeth’s 
Hospital there after a long illness. 


HARRY G. PITT, 55, vice-president 
and treasurer of Johnson & Adams, 
Washington, D. C., agency, died of 
cancer at Washington Hospital Center. 


C. W. THORNBURG, 93, Hunting- 
ton, W. Va. agent died at St. Mary’s 
Hospital there. The agency was 
founded in 1881 and he was with it 
since 1905. He twice served as presi- 
dent of West Virginia Assn. of Insur- 
ance Agents and was first president of 
the Huntington association. 


WILLIAM J. HAY, 76, Ashburn, 
Va., agent of Nationwide Mutual, died 
at Loudoun County Hospital. He had 
been with Nationwide as district man- 
ager at Ashburn for 22 years until he 
retired several years ago. He then 


, Pontinued as an agent. 


EDWARD B. WISE, 44, manager of 
he Maryland mortgage loan and in- 
‘urance operations of Arlington Realty 
-0. of Arlington, Va., died as a result 
injuries in an automobile accident. 


LUCIEN C. LOWNDES, 68, Balti- 
Nore agent, died at Johns Hopkins 
ospital there. 


Mrs. KENNETH J. BIDWELL, wife 
if the vice-president of Delaney Of- 
dees, New York reinsurance inter- 
nediary, died suddenly at the family 
tome in Whitehouse, N. J. She came 
0 this country in 1920 from Scotland. 


RAYMOND C. GOODFELLOW, a 
vho recently sold the Colby agency of 
New London, N. H., died at New 
~ondon Hospital. He was director of 
business education in the Newark, 
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N. J., school system before he bought 
the agency in 1955. 


W. I. EDWARDS, 65, retired ad- 
juster of General Adjustment Bureau 
at Hashville, died at a Murfreesboro 
hospital after an extended illness. He 
formed Mattox & Edwards agency in 
1924 and was later associated with 
Loventhal agency, Nashville. He joined 
GAB there in 1939 and retired in 1956 
due to ill health. He was president of 
Nashville Insurance Exchange in 1933- 
34 and was president of Tennessee 
Assn. of Insurance Agents in 1935. 


WALTER NEELY, 75, retired presi- 
dent of Mutual Fire, Marine & Inland 
of Philadelphia, died at his home there. 
He began his career in the insurance 
department of Pennsylvania Railroad, 
joined the insurance company in 1920 
as assistant to the superintendent of 
insurance, and was named president 
in 1931. He is survived by his son 
Randolph S. Neely, vice-president and 
secretary of Mutual Fire, Marine & 
Inland. 


JAMES J. LUCY, 32, partner in 
Lucy-McNeice & Bull, New York 
surety bond gency, died at Hempstead 
(N.Y.) General Hospital after a brief 
illness. 


BERTRAM B. MILLER, 78, Eliza- 
beth, N. J., agent, died of a heart 
attack at his home in Union. 


DONALD CHRISTOPHER, 70, re- 
tired underwriter of Caledonian, died 
of a heart attack at Tampa where 
he had moved earlier this year. 


JOHN CAMPBELL Jr., 61, New 
York broker, died at his home in 
Pelham Manor, N. Y., after a long 
illness. 


ALBERT W. HOWARD, 75, chair- 
man of Firemen’s of Washington and 
president of Home Plate Glass and of 
Howard & Hoffman agency, both of 
Washington, died of a stroke at his 
home there. His wife had died a few 
days earlier. Mr. Howard, who had 
lost an arm in childhood in a street 
car accident, was nevertheless a noted 
athlete, being a member of the “hole 
in one” golfers club and a former 
tennis champion of D. C. 


Stocks 


By H. W. Cornelius of Bacon, Whipple & Co., 




















135 S. La Salle St., Chicago, May 31, 1960 
Bid Asked 
$ $ 
Aetna Casualty ............... 77% 81 
GRIT, TRAE seiahiaitenctisntinciccccces 72'2 75% 
American Equitable .......0.0000..... 38 40% 
American, Newark. ................ 2512 27% 
American Motorists . 13% 15% 
TD. cisencccintsistncics 33% 36 V4 
Continental Casualty 74% TT 
Crum & Forster ... 6442 68% 
OGIO pscesenccctccssseseses 55 57% 
Fireman’s Fund .... 52% 55 Ya 
cS en ‘ 9612 101 
Glens Falls ............ : 34 36% 
Great American ..... 40% 42% 
Hartford Fire ......... 46% 49 
TUE ceesicinsaltcssiniesctiseens 4314 4542 
Home of N. Y. ee, 58% 
Ins. Co. of No. America .............. 125% 130 
ME I | cestesintereess 32 3542 
Maryland Casualty ............. sistas 3212 34% 
a MII, Seisldccccctctiicccnn) (Se 452 
FRONTIER ITO cncesesscsicsisssssescceseses ’ 145 - 
National Union ...... alibi 3612 3834 
New Amsterdam Cas 47 49% 
New Hampshire ................... 51 53% 
POOR TRO aartiisciearisctoiens 34% 36% 
Ohio Casualty . 24% 27% 
Phoenix, Conn 75% 7842 
Prov. Wash. . 19% 21% 
Reins. Corp o 20% 22% 
Reliance ccececcecsseesees 49% 53 
St. Paul F. & M. nscentes 5534 58 
Springfield F. & M. ... 30% 32 
Standard Accident ............ 4634 4834 
AGW OIREE  cicceetienns 80 
U.S PF. & 3914 
i S| een 29% 
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Comments On The Insurance Field 


From The Investment Dealer's Chair 


By LEVERING CARTWRIGHT 
Cartwright, Valleau & Co., Board of Trade Building, Chicago. 


Good buying appeared last week in leading life insurance issues after a span 
of discouraging retreat. Company people, who measure their words, had been 
willing to vouchsafe that their own stocks represented solid values and had 
been oversold. There was some cautious, smart accumulation and professionals 
covered short positions, as tired holders continued to give up. 

Aetna Life, Travelers and Connecticut General particularly began to edge 
higher. Then on Thursday Henry Beers, president of Aetna Life, albeit with 
actuarial restraint, said that his company is doing very well indeed. He went 
so far as to employ that magic word “growth” to characterize AEL (as the 
traders call his company). The buyers became more aggressive and Aetna 
closed the week at 80 bid, up about 4 points from Monday. Travelers advanced 
pari passu.Conn. General and Lincoln National went ahead, too, and the 
dealers commenced to stiffen up their bids and offerings on other life insur- 
ance stocks. It was too early to say that a sustained advance has been launched 
but the tone was decidely brighter. 

| ! ! 


The fire-casualty list, too, finished the week on a firm note. Continental 
Casualty became scarce as it vaulted its previous all-time high mark of 72% 
and it went out Friday at 7612 bid. Home soared to 58. Mass. Bonding and 
Hanover, on well-bottomed rumors of a prospective alliance, went ahead 
neck and neck. Tuesday morning Mass. Bonding was 43% bid and Hanover 44. 

For the rest of the year the fire-casualty group may not be able to show 
the remarkable underwriting improvement in relation to 1959 that it did in 
the first quarter. In 1959 the first three months were staggering, but there- 
after the experience improved consistently. In 1960 the first quarter results 
were abnormally favorable. Nevertheless the total situation is encouraging. 

Investment income continues to mount, auguring well for dividend increases 
later in the year. If underwriting deficits are overcome this year, then in- 
vestment income becomes the earnings. Assuming an 8% increase in I. I. the 
earnings from this source alone then would be for instance $2.37 for Spring- 
field, $4 Fireman’s Fund, $8.85 Aetna Fire, $7.15 Phoenix, $4.40 Great Amer- 
ican, $4.85 Reliance and New Hampshire; $8.80 New Amsterdam, $3.60 Em- 
ployers Group. 


1 | 

It is encouraging to note the determination of life insurance leaders to re- 
devive the fundamental purposes of their service and the level premium high 
cash value contracts. What Mutual Life is doing in this direction is noteworthy. 
Other companies are commencing effectively to advertise the investment ad- 
vantages of the life insurance vehicle. 

Variable annuity talk, mutual funds with life insurance completion contracts, 
preoccupation with inflation hedges, stock with policy schemes, overreliance 
on group insurance and a complex of tax devices have been static influences. 
If the mighty life insurance fraternity again composes a chorus singing the 
praises of ordinary life as the backbone of family and old age security, then 
the insurance companies will surely be entrusted with a more appropriate 
share of the savings dollar. 


Shepard Broad’s apparent inability to attain a commanding position in Uni- 
versal Ins. Co. caused the stock of that company to drop. It had gotten up to 
$46.50 when he asked for tenders at $50 for 21,000 shares. The stock closed 
Friday at $42 and was quoted Tuesday morning 4042-434. Mr. Broad has until 
Friday to decide whether to take up the shares that have been offered or to 
return the stock. 


i a 
Wellington Equity Fund, during the six months ended April 30, eliminated 
its entire investment of 3,000 shares of Ins. Co. of North America. Its insurance 
holdings now comprise 12,000 shares of Continental Casualty and 7,000 shares 
of Government Employees Life. 


eokdn in 

Dean Witter & Co. released a study ‘on Transamerica Corp., with the com- 
ment that it has “above average appeal as a long term capital growth vehicle.” 
The underlying assets would be conservatively appraised at $37 per TA share, 
Dean Witter thinks, and thus the stock has been selling at a 24% discount on 


such values. 


td 
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Securities now in SEC registration include American Capitol Life, D.C., 
96.450 shares at $5.80; American Frontier Life, Memphis, 200,000 shares at 
$8; American Penn Life, Philadelphia, 127.500 shares at $28; Aviation Employees 
Corp., Washington, (partially an insurance situation) 2,500,000 shares at $2; 
Constellation Life, Norfolk, 1,350,000 shares at $3.50; Cosmopolitan Ins. Co., 
Chicago, 58,000 shares at $5; Family Fund Life, Atlanta, 116,800 shares at 
$9; Florida Home Ins. Co., Miami. 17,500, to be offered to stockholders in 1 to 
5 basis, price to be supplied by amendment; Midwestern Indemnity, Cincinnati, 
15,832 shares at $17; National Old Line Life, Little Rock 128.329 shares of which 
43.329 are to be offered for the account of NOLLIC and 80.000 for account of 
present stockholders, price to be furnished by amendment; National Union 
Life, Montgomery, Ala., 50.000 shares at $4; Southwest Indemnity & Life, Dal- 
las, 238.590 shares, to be offered to present strockholders on a 1 to 2% basis, 
price to come later. 

Prospective offerings include Mohawk Ins. Co., New York, first public 
offering of 75.000 shares. 

Surety Life of Salt Lake City is offering 100,000 shares of $10 par value stock 
at $170 per share. President Lewis Ellsworth notes that this is the first attempt 
to obtain paid-in capital and surplus in the company’s 24-year history. J. A. 
Hogle is the underwriter on a best-efforts basis. 
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Sees Bureaus Jeopardized And State Regulation Endangered 


(CONTINUED FROM PAGE 2) 
clusion drives one to the same con- 
clusion with respect to indivisible 
premium intra-line contracts. 


Adherence A Dead Letter 


In substance, he said, the statu- 
tory rule of adherence in the all-in- 
dustry law can be made a dead letter 
at the option of the individual in- 
surer. A state supreme court has just 
reached the same conclusion in a statu- 
tory single-bureau state. 

“Competition has increased in some 
lines to the point where it is almost 
totally unrestrained,” Mr. Johnson de- 
clared. “The inevitable consequence 
is heightened selectivity in underwrit- 
ing. We have already witnessed the 
result of that in the field of automo- 


bile liability insurance. Property in- 
surance presently appears to be headed 
down the same path. By the time this 
report is read, we may have a statu- 
tory assigned risk plan for some forms 
of property insurance adopted in one 
state. Another state has already passed 
a resolution providing for investiga- 
tion of discrimination in underwriting 
practices. There has been agitation for 
state funds for property insurance in 
two other states. 

It is small consolation to recollect 
that the stock property branch of the 
business openly advocated a careful 
orderly approach to multiple line 
problems, Mr. Johnson commented. 
Departments and courts did not agree 
with this advice. Consequently, state 
regulation is in such disorder that its 
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very future is in question. 

With only two exceptions, no legis- 
lation inimical to stock property in- 
surers has been enacted during the 
past year, Mr. Johnson pointed out. 
The two exceptions were the fire- 
men’s pension legislation in North 
Carolina which is tied into a tax in- 
crease and the amendment to the 
rating law in New York which re- 
quires commissions paid during the 
most recent annual period to be con- 
sidered in rate making. Litigation has 
been started to test the constitutionali- 
ty of the North Carolina legislation. 

Fortunately, he said, the New York 
commission law has a time limit, next 
April 1. “It is hoped,” he commented, 
“that during this short period damage 
to producers or companies or both 
can be held to a minimum.” 

On the positive side, Mr. Johnson 
said, 29 statutory fire policy states 
have enacted the nuclear clause legis- 
lation National Board has been ad- 
vocating, 16 of them in the past year. 
Of eight remaining statutory states, 
five will not have legislative sessions 
until 1961 and in the other three the 
bill is pending. 

He warned executives that the pres- 
sure still is on for special interest 
taxes on insurers such as the one in 
North Carolina. 


General Dissatisfaction 


Also, he said, it is obvious from 
hearings by commissioners that ma- 
jor elements in the business, including 
many stock insurers, are dissatisfied 
with present interpretations of the all- 
industry bill by departments and 
courts, that they believe the future 
of rating bureaus is much in doubt, 
that competition in some lines is prac- 
tically unbridled, and that state reg- 
ulation may be at the crossroads. He 
strongly emphasized the significance of 
this development, coinciding as it does 
with the Senate anti-trust and mo- 
nopoly subcommittee’s effort to show 
that there is too little competition in 
property insurance and that state 
regulation is ineffectual. 

Mr. Harvey as chairman of the 
executive committee, reported to the 
annual meeting that a special com- 
mittee reviewed the activities of the 
board and studied its methods and 
procedures. This led to a reaffirmation 
by the membership of the principles 
and purposes of the organization. The 
survey showed no major activity that 
could be marked for discontinuance 
or radical change. The form in which 
companies get various services, how- 
ever, has been modified in some re- 
spects in the interest of economy and 
speed. A study is proceeding on func- 
tions that overlap with other insur- 
ance associations, Mr. Harvey said. 

After an unbroken sequence of eight 
years of mounting fire losses there 
was slight reversal of the trend in 
1959 when the estimated damage in 
the U. S. was $1,047,073,000, a de- 
crease of .9%, the committee on statis- 
tics and origin of losses reported. Ro- 
bert Z. Alexander, president of Amer- 
ican, was chairman. An encouraging 
factor is the continuance of this favor- 
able trend through the first quarter of 
1960. Nevertheless 1959 was the third 
successive loss of more than $1 billion 
annually. 

The number of building and other 
than building fires in 1959 showed an 
increase of 7.1%, according to Mr. Al- 
exander. The number of building fires 
continued to show a small increase, 
1%% over 1958 and 244% over the 
five year average. However, the 
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biggest single factor in this Over-al] 
rise is the large increase in the mis. 
cellaneous category of building fires, 
The non-residential assembly, me. 
cantile and manufacturing classifica. 
tions showed smaller increases, while 
a 4%4% reduction resulted in the 
residential and an 11%% reduction jp 
the storage category compared with 
1958. The residential decline was the 
first recorded since 1957. 


Spread Of Fires 


Over six years, in practically 49% 
of the 2,550 fires causing losses of 
more than $100,000 the building wa 
heavily involved upon arrival of firs 
alarm response apparatus, according 
to the report. In 1,479 fires, 58% of 
the total, the spread was due to de. 
layed discovery where detection wa; 
made by an outsider, police or othe 








Selling Is Featured 
On Ga. Agents’ Card 


At the annual meeting of Georgi: 
Assn. of Insurance Agents at the 
General Oglethorpe Hotel, Savannah, 
June 15-17, Porter Ellis of Dallas, vice- 
president of NAIA, will open the first 
general session with a projection of 
prospects for the independent agent. 

A panel discussion on economic ex- 
pansion in Georgia will feature John 
Seigle Jr., Southern Bell Telephone & 
Telegraph Co.; W. Kirk Sutlive, Union 
Bag-Camp Paper Co., and Earle L. 
Rauber, Federal Reserve Bank. 

Gerry Holden, Atlanta, chairman of 
the education committee, will be the 
opening speaker on a panel discussion 
of new business and how to get it. 
Other participants are Harry Carter, 
and Charles Wood, Savannah agents, 
David Austin, Aetna Fire, and W. A. 
Staples Jr., IBM Corp. 

Other speakers are David C. Jones, 
Sylvester; J. T. Kelley, Macon, and 
John Hall. 


Utah Rules On Credit 


Insurance Are Rescinded 


The Utah department has rescinded 
its order of March 15 which required 
credit life and credit A&H rates be 
filed with the department, with de- 
partment approval of policy forms 
predicated on a 50% loss ratio, in- 
curred-written. 

The order was originally made 
known in February with a March 15 
effective date, but later on the depart: 
ment postponed the effective date and 
now the order is rescinded entirely, 
although the commissioner calls at- 
tention to a section of the Utah insur- 
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ance code which states that insurance 
is affected with a public interest “re 
quiring that all persons be actuated by 
good faith, abstain from deception, and 
practice honesty and equity in all 
insurance matters. Upon the insurer 
the insured and their representatives 
rests the duty of preserving inviolat 
the integrity of insurance.” 


yn" DIRECTORY OF RESPONSIBLE 


INDEPENDENT 
ADJUSTERS 








Resident Service For The State Of Alaska 


Selkregg & Son Adjustment Co. 


435 L Street Anchorage, 
AUTO-FIRE-CASUALTY-INLANG. MARINE 
WORKMEN'S COMPENSATION-MARINE 


SURVEYOR 


Phone 20921 Fred M. Selkregg, Jr., Manog® | 





XUM 




















De 
f 
i! 

Maho Fail 








1960 


eT -al] 
- Mis. 
fires, 
mer. 
Sifica. 
while 
1 the 
ion in 
with 
aS the 


cinded 
quired 
tes be 
th de- 
forms 
io, in- 


made 
rch 15)" DIRECTORY OF RESPONSIBLE “"""% 
lepart- 
te an]| INDEPENDENT 
ntirely, 


lls at- 

insur- 
urance 
st “re- 














¢ 


















june 3, 1960 


persons not connected with the risk. 
of the 2,550 fires $100,000 and over 
which occurred during the six years 
1954-59, 28% were in communities 
where the fire department, water sup- 
py and other facilities were inade- 
quate to meet the increased demands 
of their expanding economies. For the 
ix years 1954-59 520 fires causing 
jsses Of $100,000 or more, approxi- 
mately 20% of large loss fires, were 
in these small towns. 

For the five years ended with 1958, 


, |matches and smoking led as the cause 


of fires, accounting for 24.2%. Misuse 
of electrical equipment accounted for 
0.4%, and lightning 12.1%. Fires 
caused by misuse of electrical equip- 
ment produced losses of $840,868,530 
or 32.8% of the total, matches and 
moking $383,781,625 or 14.9%, and 
lightning $147,233,888, or 5.7%. 


Computers Can Burn 


A preliminary report was issued by 
the board in April on electronic com- 
puters, Frank F. Dorsey of U.S.F.&G., 
tated as chairman of the committee 
on engineering. The report outlines the 
types and systems of computers and 
data processing installations, the ex- 
tent of their use, their vulnerability to 
fire damage and prevention and pro- 
tection recommendations. Recent fires 
involving electronic computer centers 
hve shown how extensive the losses 
fom a fire may become and empha- 
ize the importance of fire safety con- 
iderations, Mr. Dorsey said. 

The complete national building code 
was adopted by 63 municipalities in 
1959 and the abbreviated edition by 
municipalities, bringing the total 
to 1,256. 

A new bulletin just issued empha- 
izes the importance of the factors 
‘lwhich cause small fires to become 
large, according to Mr. Dorsey. Only 
me-tenth of 1% of reported fires de- 
velop a loss of $100,000 or more. How- 
eer, these large fires account for 15% 
if the total amount of fire loss. 

The board now is charging bureaus 
fr the grading work done by its en- 
gineers. This, Mr. Dorsey said, places 
the cost of the board’s grading service 
on the members and subscribers of 
the bureaus, thus collecting from in- 
surers that are not members of 
National Board. In connection with this 
program, the municipal reports are be- 
ing copyrighted. Research reports and 
technical surveys when distributed to 
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other than member companies and to 
bureaus for their own use now are 
being charged for. Excepted here are 
reports on disasters so that their dis- 
tribution among public authorities and 
others can be facilitated. 


Services Of UL 


Underwriters Laboratories’ service 
was in operation in 9,200 factories at 
the end of 1959, Clarke Smith, re- 
ported for the board of trustees of the 
laboratories. Label volume was 19% 
higher than in 1958. 

In 1959, new inspection centers were 
established in Colorado Springs, Long- 
view, Tex., North Troy, Vt., Roswell, 
N. M., San Juan, Tex., Klamath Falls, 
Ore., Lexington, Ky., Pensacola, Fla., 
Phillipsburg, Kan., and Provo and 
Richfield, Utah. Label service was 
inaugurated on 10 new product clas- 
sifications. 

Through the cooperation of Atomic 
Energy Commission, manufacturers of 
air filters, the naval research labora- 
tory, army chemical corps, and Gen- 
eral Electric Co., Hanford, the exami- 
nation, test, and labeling of high ef- 
ficiency filters for use in connection 
with the atomic energy program was 
inaugurated. This is the first such 
program on atomic energy equipment. 

Mr. Smith reviewed many of the 
other new work projects completed by 
the engineering departments during 
the year, which totaled 17,765. 


McElveen Names Shell To 


New Panama City Office 

Thomas M. McElveen & Sons, ad- 
justers and marine surveyors, has 
opened a branch at Panama City. 
Robert W. Shell, manager, was form- 
erly marine special agent of Hartford 
Fire at Chicago, and with the A. W. 
Shell agency, Cincinnati. 

The new office will serve Panama, 
the Canal Zone, Central America and 
parts of Colombia and Ecuador. 

McElveen & Sons has also appointed 
A. W. Bianchi Jr. manager at Guate- 
mala City. 


S. C. Bill Changes UM Law 


The South Carolina legislature has 
passed a bill revising its uninsured 
vehicle law to provide for an annual 
levy up to $20 on uninsured motorists, 
replacing the $10 maximum approved 
last year. 

The commissioner will have the op- 
tion of how much the uninsured driv- 
er will be assessed, up to the $20 
maximum. All liability policies of 
South Carolina drivers, beginning 
next Jan. 1, will include a cost-free 
clause. 

Insurer will pay insured all above 
the first $200 in court-ordered damages 
resulting from accidents in which the 
uninsured is at fault. The uninsured 
driver will receive nothing from the 
program, because judgments against 
him may be recovered by insurer 
which pays off the insured driver. 

Insurers will be paid from the un- 
insured driver fund on the basis of 
such claims paid to its policyholders. 
Uribe Leaves Insurance Post 

Alejandro Uribe has resigned as 
president of Compania Suramericana 
de Seguros of Medellin, Colombia, to 
become president of Colombia’s Na- 
tional Industries Assn. 

Mr. Uribe makes frequent visits to 
the U.S. and has been a leader in 
Hemispheric Insurance Conferences. 
Suramericana is a property insurer 
which also owns a life company. 

Mr. Uribe played a prominent role 
in the revolution which deposed the 
dictator Rojas. 





**There are two times 

in a man’s life when 

he should not speculate: 
when he can’t afford it 


and when he can.”’ 





Samuel L. (Mark Twain) Clemens left us this bit of sage 
advice. It’s application to an insurance agent considering an 
additional company is apparent. 


Don’t speculate on a fly-by-night firm that has, perhaps, one 
attractive inducement to new agents. Select a company that 
offers a long string of advantages to its agents . . 
like Buckeye Union. 


. a company 


The special forms we offer appeal to some prospective agents; 
others are attracted by our commission schedule; others like 
our group life insurance program for agents; and still others 
go for the excellent field and claim services Buckeye Union 
supplies. 


Whatever your reason for investigating Buckeye Union, you 
can be sure you won’t be speculating. Ask any agent who now 
represents us in Ohio, Michigan, West Virginia, Pennsylvania, 
Indiana, Kentucky, or Virginia. We have an office near you. 


BUCKEYE UNION INSURANCE COMPANIES 
Box 1499, Columbus 16, Ohio 
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© Casualty Service 


¢ Accident and Health 
¢ Automobile Liability 


¢ Automobile 
Physical Damage 


¢ Garage Liability 

¢ General Liability 

¢ Dramshop Liability 
¢ Plate Glass 


¢ Manufacturers’ & 
Contractors’ Liability 


¢ Workmen’s 
Compensation 


¢ Bonds 











Museum of Science and Industry 


Professional Underwriters 
for Mid-America Producers 


Steady progressive growth since 
1927 is a reflection of the special- 
ized type of service La Salle is 
performing for independent Mid- 
America agents and brokers. A 
phone call or letter brings you 
the details. 


La Salle 


Casualty Company 
120 S. LaSalle St., Chicago 90, Ill., Financial 6- 7500 
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THERE IS NO SUBSTITUTE FOR EXPERIENCE. And there’s no Fral of t 


A unus 
substitute for the services of an experienced reinsurer, with a first hand, detailed _ 
; ; . bf the O 
knowledge of all phases of American fire, marine, casualty, bonding ( 


—_—_. 














and accident reinsurance. evil 


slan 
» Arthu 
at Gard 
50 years 
tired las 
Mr. Dey 
worked 
fie'd, H 
tiay age 
is that 
Manage: 
and dev 
Produce 
Midwestern Dept.: 101 WEST ELEVENTH STREET, KANSAS CITY 5, MISSOURI His fy 
Pacific Dept.: 610 SO. HARVARD BOULEVARD, LOS ANGELES 5, CALIFORNIA him wi 
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GENERAL REINSURANCE 
CORPORATION 


Largest American multiple line market dealing exclusively in Reinsurance 


ALL FIRE, CASUALTY, ACCIDENT AND SICKNESS, BONDING AND MARINE LINES 








Home Office: GENERAL REINSURANCE BLDG. 
400 PARK AVENUE, NEW YORK 22, N. Y. 
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